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TALK OF NEW FIRE RIGHT OF MUTUAL 
INSURANCE DISTRICT Conflagration Proof COMPANIES TO GIVE 


rtd ew | ae (e)\’,| = TO RED CROSS 


Greatly Exceeds Available » 
; Quarters Hughes, Lindabury, O’Brien, Milburn 
: Kaaleiieinit INSURANCE COMPANY and Other Eminent Counsel Give 
y TRINITY CORPORATION’S OFFER 


Their Approval 
N EVV YO RK DIRECTORS — TRUSTEES DIFFER 


Haley Fiske Tells Why Metropolitan 
Life Insurance Company Has Made 
Its Contribution 

Sixty-five-Year Record for Fair Dealing and Tlie sekt of whe Ge 

» right of a mutua e insurance 

weg rompt Adjustment and Payment of Losses company to give funds to the Red Cross 
' has caused more discussion among di- 

rectors and trustees of life insurance 
companies than any subject that has 
come up in recent years. Many of the 
most prominent lawyers in town say 














Would Erect Buildings in Greenwich 
Village—Porter Chairman of 
Committee Investigating 





: ELBRIDGE G. SNOW, President 
f The crying need on William Street 
\ is for more space. Just how to meet 
the demands for additional room has 
perplexed insurance interests to such 
4 an extent that there is some talk of a 
new insurance district and a committee 
to consider various phases of the situa- . ‘ . . P 
P ‘ : Fire, Lightning, Automobile, Commissions, Explosion, 
tion has been appointed, with Clarence A . “ * ‘ 
Caster. of the Gimaeeetd Waban Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
; ; tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
group, as chairman. 


X that it i srfectly ¢ rig 4 
Baggage, Use and Occupancy, Windstorm, Full War Cover. = pertectly all right to giv 
Offers to Build New District these funds, and several companies 


Gossip about cramped conditions STRENGTH REPUTATION SERVICE have done so, including the Metropol 
along William Street has spread to itan and The Prudential 

real estate circles, and a number of 
suggestions have been made of new 
Z locations. The Trinity Corporation, 
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FIRE AND ALLIED BRANCHES OF INSURANCE 

















Both Sides of Question 


————— 
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Among company directors and trus 
tees a sharp division of opinion is said 








ERE TI 


one of the largest owners of realty 
properties in town, has even made a 
proposition to erect structures suitable 
to insurance companies in Greenwich 
Village, as a section of the city West of 
Washington Square is called. 

Many of the companies which need 
more space have found it difficult to 
meet their needs in the buildings they 
occupy. Such popular buildings as 80 
Maiden Lane, 123 William, 135 William, 
100 William and 55 John as a rule have 
nothing to offer. Recently, the building 
at 105 William was taken over by the 
Maryland Casualty, and while some of 
the tenants will remain others have 
been forced to find quarters elsewhere. 
The block on William Street, from John 
to Fulton, has been somewhat im- 
proved, and there are some new insur- 
ance occupancies in the John Street 
biock, running from William to Nassau. 
The situation was somewhat improved 
by removal to the marine insurance dis- 
trict of some offices formerly in the fire 
insurance district, but the financial dis- 
trict is crowding fire insurance hard. 

A rental of $1.75 per square foot is 
current in some buildings. Rents have 
been advancing throughout the district 

If the fire insurance district is moved 
it may mean the saving of a million a 
year in rent. 





PoHES 
\GAUVIN’ 
AGENCY 








North British 


Established 1809 


and Mercantile 


Entered United States 


1868 Insurance Co. 


Policyholders protected by the entire United States assets 
with further guarantee in every policy, of protection 


by entire fire assets of the company which 
are many times larger. 
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| EQUITABLE BUILDING, 








A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organized 1867) 

All previous records broken during 1917. Substan- 
tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 

MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 
addressing: 

H. E. ALDRICH, Supt. of Agents 














BIG FOUR 


AGE— STRENGTH— SERVICE— OPPORTUNITY 


DES MOINES, IA. 


—- ——___ 











to exist Some directors and trustees 
while personally making large contribu 
tions express concern that the Red 
Cross contributions may let down the 
bars for similar charitable contributions 
in the future One director recalled 
to The Eastern Underwriter that John 
A. McCall in 1896, fearful that the com- 
mercial and financial fabric of the coun- 
try would be imperiled by the election 
oi William J. Bryan. made a $50,000 
subscription for the New York Life to 
the Republican party. At the time this 
was regarded in business circles as a 
move highly to be commended. Ten 
years later, when the excitement was 
over and Bryan's policies were in the 
discard, Charles E. Hughes, counsel for 
the Armstrong committee, took the po- 
sition that this was a mere political 
contribution and a scandal about it was 
made 
Eminent Counsel Say Crisis to Nation 
Warrants Red Cross Gifts 

On page 5 of this issue of The East 
ern Underwriter will be found the com 
plete opinion of Charles E,. Hughes, in 
which he approves the act recently 
passed by the Legislature (approved by 
the Governor), providing that during 
the continuance of the war, directors 
and trustees of any corporation organ 

(Continued on page 11) 
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A GENERAL AGENCY OPENING 


Offers exceptional possibilities to a 
field-man who can and has made 
good, and has organizing ability. 











Our Home Office understands field-men and. their 
conditions. 


Your general needs are anticipated. 

Your exceptional requirements are given every con- 
sideration. . 

You will feel every day that this is YOUR Company, 
and will work accordingly. 





WE ISSUE ONE POLICY 


Kor Life, Accident, Sickness, ‘Total Disability and Old Age Income. 





Our Golden Anniversary Policy 


providing double indemnity for accidental death 


is the last word in underwriting 





100,000,000 DOLLARS IN FORCE 
A HALF CENTURY OF REAL SERVICE 


. INSURANCE COMPANY Write fully to 

D UNITED Siases OF AMERICA ROBERT D. LAY, Secretary, 
(ots © a er.4 ere) 29 South La Salle Street, 

/ , Chicago, Illinois. 

ALBERT M. JOHNSON, President 





| =, NATIONAL LIFE 
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More About the 
Red Cross Insurance 


PROTECTION 





DURING THE 


Additional Insurance Paid Partly By 
Worker and in Part By 
Red Cross 


WAR 


The Eastern Underwriter has received 
a number of letters from subscribers ask- 
ing for additional facts about the Red 
Cross insurance. The plan, as given out 
by the Red Cross insurance headquarters, 
follows: 

Part 1. 
Furnished to 

Without Cost 

The Red Cress has procured life, 
health and accident insurance for its 
workers abroad in accordance with pol- 
icies which are on file subject to ex- 
amination. Before sailing each worker 
will be given a letter advising him of 
this insurance. 

The insurance granted is substanti- 
ally as follows: 

1. A policy of life insurance on the 
term plan in the sum of $1,000 for each 
worker. Payable in event of death or 
in event of total and permanent dis- 
ability from any cause, payment for 
tetal and permanent disability to be 
made at the end of two years from 
date of disability, and in the meantime 
the worker receives the weekly in- 
demnity described in the next para- 
graph. 

2. A policy of accident and health in- 
surance which provides for payment of 
weekly indemnities of $20 per week in 
the case of total disability resulting 
from bodily injury or disease, and in 
addition provides for the payment of 
$500 in the event of certain permanent 
injuries as mentioned in the policy. 

The weekly indemnity payments are 
t» commence four weeks from the date 
o? disability and continue until disabiTl- 
ity ceases, not exceeding a total period 
of two years from date of disability. 
During the first four weeks necessary 
medical care and attention will be fur- 
nished by the Red Cross without cost. 

The policies of insurance, copies of 
which may be seen upon application to 
the Red Cross, show in detail the exact 
terms and conditions of the insurance 
and this letter of explanation is given 
for your information only, and js not 
to be taken as part of the contract of 
insurance or as creating any obligation 
upon the American Red Cross. 

The above insurance is’ furnished 
without cost to you and without medi 
cal examination. The insurance at 
taches from the time you go on board 
ship to sail from the United States. 

The plan of insurance will continue 
in force for the duration of the war, 
unless ‘you are advised of its earlier 
termination, which is not anticipated. 
In any event, each worker will be pro- 
tected only during the period of his 
employment by the Red Cross and while 
returning to the United States immedi- 
ately after the termination of such em 
pioyment, but after your employment 
ends, you will continue to receive any 
benefits which become due under pol 
ic‘es, for sickness or injury which oc- 
curred while you were in the employ 
of the Red Cross abroad. 

You should designate a _ beneficiary 
fcr the life insurance on blanks which 
will be furnished you at the Bureau 
of Insurance, 222 Fourth Avenue, New 
York City, for that purpose. If no 
other beneficiary is designated, the life 
insurance will be payable to ‘your 
estate. 


Insurance the Worker 


Part I, 

Additional Life Insurance—Part of the 
Cost to be Paid by the Worker and 
Part by the Red Cross. 

Should you desire additional life in- 
Surance, the Red Cross will pay the 
extra war risk premium on same 
not exceeding a total of $5,000 insur- 


| ance (including the $1,000 under the 
' term plan mentioned above), 


provided 


the extra war risk premium does not 
exceed a single extra premium of $25 
per thousand insurance for the dura- 
tion of the war, at which figure leading 
insurance companies have offered to 
take the risk. It is understood that 
the regular normal premium on this 
additional insurance is to be paid by 
the worker and that the usual medical 
examination is required. By paying 
the extra war risk premium, the Red 
Cross enables you to procure this in- 
surance as if you were at home en- 
zaged in ordinary occupation. 

Applications for this additional life 
insurance should be made direct to our 
New York office, 222 Fourth Avenue, 
New York City, and not through any 
agent or broker. The extra war risk 
premium will be paid by the Red Cross 
only on insurance taken out through 
the Red Cross Insurance Bureau, Each 
person desiring such additional insur- 
ance should call in person at our-New 
York office at least four days before 
sailing date to give time to have the 
medical examination made and policies 
prepared. 

A list of Insurance companies who 
are willing to write the additional life 
insurance referred to in the last para- 
graph will be furnished you at our New 
York office, and the worker may select 
any of these companies or any other 
company he desires, provided such com- 
pany is willing to write the insurance 
ou the same terms. 

For obvious reasons, this technical 
matter must be handled exclusively 
through one channel and, therefore, no 
agent or representative of the Red 
C1oss has authority to vary or alter the 
terms of this insurance or make any 
agreement concerning same. 

The American Red Cross is gratified 
to be able to assume this important 
relief measure for its own devoted 
workers, many of whom, it is appreci- 
ated, undertake their service at a great 
personal sacrifice. 

War Risk Extension 
The extension of the provisions and 


benefits of the war risk insurance law 
to auxiliary war workers, such as those 
actively engaged in Red Cross nursing 
o> canteen work at the front, members 
of the war service workers of the 
Knights of Columbus, Y. M. C. A. and 
Jewish Welfare Board, and employes 
of the War and Treasury Departments 
in France, is being sought by Congress- 
man Thetus W. Sims. Mr. Sims has 
introduced a bii! to amend the present 
law in this respect and has had it re- 
ferred back to the House Committee 
or Interstate and Foreign Commerce, 
of which he is chairman. 


SIX COMPANIES JOIN 


New Members of American Life Con- 
vention—Annual Meeting in 
Chicago September 11-13 


Since the.last meeting of the Amer- 
ican Life Convention six companies 
have joined. They are the Home Life, 
of Philadelphia; Provident Life, of Des 
Moines; National Fidelity Life, of 
Sioux City, la.; Provident, of Bismarck, 
S. D.; San Jacinto, of Beaumont, Tex.; 
and Louisiana State, of Shreveport. 
Harry L. Seay, president of the South- 
land Life, is president of the American 
Life Convention, and ‘T. W. Blackburn, 
of Omaha, is secretary. 

The thirteenth annual meeting will 
be held in Chicago September 11, 12 
and 13 at the Hotel La Salle. The 
annual meeting of the legal section 
will be held in Chicago September 9 
and 10. 


J. K. Flanigan, actuary of the Bank- 
ers Life, has an interesting article on 
monthly income settlements in the 
Bankers Life “Bulletin.” 


The Northwest Congress will be held 
in Fargo, N. D., on June 27. 





Prudential 


Group 
Policies Sell 


PRUDENTIAL 


graanctnof 


GIBRALTAR 





FORREST F. DRYDEN, President 
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Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 


THE 


PRUDENTIAL 


INSURANCE CO. OF-AMERICA 


ncorporated Under the Laws of the State of New Jersey 


Home Office: NEWARK, N. J. 











Northwestern Mutual 
Can’t Recover Tax 


DECISION OF SUPREME COURT 


Suit Began When Wisconsin Brought 
Action Under Laws of That 
Commonwealth 


Washington, D. C.—The United 
States Supreme Court on May 20 up- 
held the findings of the Supreme Court 
ot Wisconsin finding against the North- 
western Mutual Life in a suit brought 
by the latter against the State to 
recover taxes amounting to $482,193.23 
paid in 1912, and $505,643.22 paid in 
1913, under protest. 

These taxes were declared due under 
the Wisconsin laws, which provide that 
every company transacting the  busi- 
ness of life insurance, excepting only 
such fraternal organizations as have 
lodge organizations and insure only the 
lives of their own members, shall pay 
arnually, on or before March 1, cer- 
tain prescribed fees for transacting 
such business. 


Calls Tax an Unlawful Burden 

The company declared that this li- 
cense tax imposes an unlawful burden 
on interstate commerce in contraven- 
tion of the provisions of the Federal 
Constitution and denies equal protec- 
tion of the laws to the Northwestern 
Company by arbitrarily discriminating 
against it and in favor of foreign in- 
surance companies, and between it and 
fraternal associations, both domestic 
and foreign, and it also imposes an 
arbitrary, discriminatory and confisca- 
tory burden upon it. 


The contestants were compelled to 
pay a tax of 3 per cent. of its gross 
income less income from rents of real 
estate, and less premium receipts from 
outside of the State. 


The Court declared that the North- 
western Mutual is a corporation df the 
State of Wisconsin, having large re- 
serves in that State having a taxable 
status therein. The Wisconsin Court, 
speaking of the statute, states that: 


It covers all the contributions which the 
State demands from the company or its bus 
iness except real estate taxes, which are rel 
atively small in amount. It is common know! 
edge that all of the great level-premium insur 
ance companies of the present day have vast 
reserve .funds, to protect their liabilities on 
policies, running up to hundreds of millions 
of dollars, and that these reserves are in 
vested in interest-bearing securities, of which 
real-estate loans secured by mortgages gen 
erally form the largest part. In the complaint 
in the present case it appears that on De 
cember 31, 1911, the plaintiff had outstanding 
loans secured by real-estate mortgages amount 
ing to $153,562,654.39, of which only $5,654,369.10 
covered real-estate in Wisconsin, It also 
appears that the plaintiff's income from real 
estate mortgages of the year ending on said 
last named date amounted to $7,446,393.10 and 
its income from bonds to $3,172,489.58. These 
securities are all credits, a e., pe rsonal prop 
erty of an intangible character, the situs of 
which for the purposes of taxation is in 
this state at the residence of the corporation, 


Discusses Alleged Discrimination 
In its conclusions the United States 
Supreme Court says: 


As to the alleged discrimination between 
old-line level-premium companies and bene 
ficial associations, which are exempted from 
taxation under this statute, we think the dif 
ferences are plain The fraternal and bene 
ficial features are wanting in organizations like 
that of the Northwestern Company. The as 
certainment and collection of premiums and 
payments for insurance are upon wholly dif 
ferent plans. As to the alleged discrimination 
in favor of stipulated premium companies and 
assessment companies, the plaintiff in its 
brief states that no domestic somenner of these 
classes and but one foreign company existed 
in Wisconsin in 1912, and that as to this its 
argument as to discrimination in favor of 
foreign level premium companies applies. 
What we have already said disposes of that 
contention We find no reason to disagree 
with the Supreme Court of Wisconsin in 
the conclusion that differences upon which 
classification rests in this statute are not 
fanciful, but real and substantial, and that 
the dissimilarities in treatment fall short of 
that arbitrary classification which amounts to 
a denial of the equal protection of the laws. 


We find no error in the judgment of the 
Supreme Court of Wisconsin. 
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Capt. Mack Slaps 
King George’s Shoulder 


SCENE SET AT GUILDHALL 





Former Ohio Insurance Man Found His 
Majesty a Booster for War 
Risk Insurance 


Captain M. W. Mack, of the War 
Risk Insurance Bureau, and formerly 
general agent of the Northwestern Mu- 
tual Life in Cincinnati, leaped into 
fume a few days ago by slapping King 
George on the shoulder in a spirit of 
good-fellowship. Here's the story as 
the New York “Evening Sun” tells if: 

King George has met the real, made- 
in-Ohio democratic spirit. 

A hearty slap on the royal shoulder, 
delivered by Capt. M. W. Mack, Cin- 
cinnati, agent of the United States 
Insurance Board, brought home to the 
King the kind of democratic spirit that 
is customary among the Americans. 

It happened when Capt. Mack was 
formally introduced to the King and 
Queen by Sir Henry Fowler at Guild- 
hall. As a booster for his war insur- 
ance the enterprising American imme- 
diately asked their majesties for their 
signatures, to encourage American sol 
diers in England to sign also. He 
accompanied his request to, the King 
with a well meant, informal slap on 
the shoulder. 

The Queen protested that she had no 
table at hand. 

“Soon remedied, your Majesty,” 
Mack replied. “Bend down, sergeant.” 
How Queen Wrote Her Signature 
And placing the paper on the back 


of a sergeant the Queen wrote her 
signature. 

When it came to the King’s turn 
Mack’s fountain pen was leaky, and 


he borrowed a sergeant’s. This was 
dry, and Sir Henry then offered his pen 
and his back, and the King used both. 

Mack showed his American enter- 
prise, following his introduction to the 
King and Queen, when he went to an 
American camp and waving the auto- 
graphs at the soldiers said: 

“Look at this, boys. I've just got 
the signature of the King and Queen. 
Now I want yours!” and all signed up. 

Mack has sold $1,500,000 war insur 
arnee for the Government. 


A SECRET DIVULGED 
William S. Ashbrook, agency secre- 
tary of the Provident Life & Trust, is 
the editor of that bright and snappy 
new publication, “Provident Notes,” 
now being issued by that Company. 


H. S. Stafford, of Madison, Wis., form- 
erly with the New England Mutual Life 
at its Madison agency, has resigne’ 
that connection to become associated 
with the Madison office of the North- 
western Mutual Life. 
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Great Southern Life 





HOUSTON, TEXAS. 


*aMae 


hop ryt For Agency Contracts address 
437 


LIFE 
AUSTING 


SAM ANTONIO. es 
eDtL Ail COMPANY Y 











Insurance Company 


O. S. CARLTON 


PRESIDENT 
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New Book on 
Inheritance Taxes 


MANY DECISIONS CO-ORDINATED 


Life Insurance Best Way to Keep 
Estates Unimpaired—Book 
Published in Albany 


The attention of The Eastern Under- 
writer has been called to a book, just 
published, by Matthew Bender & Com- 
puny, Albany, New York, bearing the 
title “Inheritance Taxation.” 

The plan of the book is to 
from mere statutory annotation and 
treat the subject of inheritance taxa- 
tion as a distinct branch of jurispru- 
dence, co-ordinating the decisions and 
statutes into a body of law gradually 
developed by the legislation and litiga- 


depart 


tion of the last twenty years. There 
are a number of features in it of in 
terest to insurance agents. 


Means Three Taxes 

Every estate of $50,000 or upwards 
is subject to a Federal inheritance tax. 
Kivery such estate is also subject to a 
tax at the domicile of the testator or 
intestate. In nearly every State where 
stock is held by a non-resident decedent 
it a local corporation there is also a 
tax upon the transfer of that stock 


_which must be paid before the certifi- 


cates can be indorsed over by an execu- 
tor or administrator. This usually 
means three taxes. They often amount 
to a total of ten per cent. of the value 
of the property transferred. A man 
who takes out life insurance on behalf 
of the natural objects of his bounty 
thereby is assured that his beneficence 


will pass to its object unimpaired by 
such taxes. The contract once made 
cannot be impaired by subsequent 


legislation under that fundamental pro- 
virion of the United States Constitu 
tion: “No State shall pass a law which 
impairs the obligation of contracts.” 


ANSWERS AGENTS’ QUERY 


Paid Policies of 
Life 


Cash Values of Full 
Northwestern Mutual 
Insurarce Company 


Many agents of the Northwestern 
Mutual Life ask they can ascer- 
tain the cash value of the new 65-life 
policies when they become full paid, 
that is when the insured reaches the 
insurable age of 65 and the anniver- 
sary date of his policy. The Company 
says: 

“Page 299 of the rate book will give 
‘you the net single premiums, Amer 
ican 3 ‘Per Cent. Table, at various ages. 
If the policy is fifteen years old, so 
that there is no longer a surrender 
charge, the net single premium at the 
attained age will be the cash value of 
any full paid (3 per cent.) policy held 
by the insured when he reaches that 


how 


age. For example, the insured takes 
a 65-life at the age of 25, the cash 
value at 65 is $723.24, the net single 


ptemium at age 65. In the same way 
you can find the cash value at later 
ages, say 75 or 80, and the same method 
applies to all limited payment life con- 
tracts, as the reserve on all full paid 
life policies at a given age will be the 
same, no matter whether premium pay- 
ments were made over a period of one, 
five, fifteen or forty years. The reason 
for this is readily understood when ‘you 
remember that the reserve at the end, 
or after, the premium paying period 
must be sufficient to purchase a single 
payment life policy at net rates.” 


Carl W. Zeilman, a banker at Lake 
City, Iowa, recently wrote for the 
Bankers Life of Iowa, fifty-five applica- 
tions for $105,000 of life insurance in 
a single week. Of the total written, 
only $5,000 was term insurance and the 
average premium on the entire amount 
was over thirty dollars per thousand. 


eenaeenneel 


A Newspaper Man’s Tip 


By ENCEL H. DODGE, 
Telegraph Editor, Scranton Re- 
publican 

What is the matter with life in- 
surance solicitors? 

Citing my own case, and I pre- 
sume that the same situation has 
been met by thousands of other 
men, I have not been approached 
by a life insurance solicitor in 
the past six years, aud not more 
than three or four times in my 
life, and I am now thirty-five 
years of age. During twenty 
years of my life I have been em- 
ployed as a newspaper man and 
have come in contact with scores 
of insurance men, but for some 
unknown reason have been lel 
pretty well alone by them. 

I figured the question out for 
myself in 1904, when about to 
leave an Indiana town for New 
Mexico to remain for an indefinite 
period in newspaper work. At 
that time I looked up a solicitor 
for one of the larger companies 
and took out a twenty-year en- 
dowment policy for $1,000. Many 
times since then I have regretted 
that I failed to make this a $5,000 
policy. 

live years ago, unsolicited, I 
took out two more $1,000 policies 
on the twenty-year endowment 
plan. 

Figuring that I made a good 
imvestment with the $1,000 policy, 
scores of times since 1904 1 have 
advised others to follow out the 33 
same plan, and have been mstru- 
mental in pursuading five young 
men to take out similar policies. 
In at least two of these instances 
the young men never had learned 
to save, although they both were 
making good wages. 

This letter is prompted by the 
fact that one of these two young 
men has just written me that the 
money he has invested in the pol- 
icy he took out five years ago is 
the only asset that he can claim 
today, and he takes occasion to 
thank me for suggesting that he 
follow my example in taking out 
insurance. 

Scores of young men with 
whom I have talked are carrying 
no life insurance. All that is 
needed to convince them of the 
error of their way is for the right 
solicitor to get after them. 


Henne ane as 




















The annual meeting of the North- 
western Mutual Life’s Agents’ Associa- 
tion’ will be held on July 15, 16 and 17. 
It is the Company’s 60th anniversary. 


The Northwestern Mutual Life sub- 
scribed $3,000,000 to the recent Liberty 
Loan issue. 











American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 





Address: 


HERBERT M. WOOLLEN, President 











THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


Our 
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ECHOES OF LIBERTY LOAN DRIVE IN NEW YORK 





Agents’ .Remarkable 
\ iberty'Lean Work 


15 P. C. OF TOTAL“NEW YORK 
SUBSCRIBERS 
- oo 
Tribute to Insurance Men Paid By A. B. 
Leach, Chairman Metropolitan 
Canvass Committee 








The very remarkable showing of in- 
surance men in this Federal Reserve 
District in obtaining 15 per cent. of the 
total subscriptions in this district was 
anu achievement in which the greatest 
pride can be taken by the insurance 
fraternity, according to A. B. Leach, 
chairman of the Metropolitan Canvass 
Committee, in the recent drive. He 
was speaking at a dinner attended by 
the committeemen of the Life Under- 
writers’ Association of New York at 
the Lawyers’ Club. 

Landed 152,710 Subscriptions 

Mr. Leach went over the record. 
There were 1,061,000 subscriptions taken 
in this district. Of these the insurance 
committees landed 152,710, about 15 
per cent. In dollars and cents the in- 
surance committees obtained more than 
10 per cent. of the total. The general 
insurance committee sold $9,396,800 of 
the bonds; the Life Underwriters’ As- 
sociation of New York, about $11,100,- 
000 (exclusive of H. B. Rosen’s sub- 
scriptions). The insurance companies’ 
own subscriptions reached $75.650,000. 
The exact total from insurance, accord- 
ing to a member of the Life Under- 
writers’ Association of New York com- 
mittee, was $97,733,550. 

Agents Have Imagination 


Mr. Leach, after giving the figures, 
told why the insurance men had been 
so extraordinarily successful. He knew 
that others had worked hard, too, but 
the insurance men possessed imagina- 
tion, which he termed the quintessence 
of salesmanship. “You insurance peo- 
ple visualize a proposition,” said Mr. 
Leach. “Having once pictured in your 
minds what you want to do ‘you go 
ahead and do it.” In Mr. Leach’s 
opinion the last Liberty Loan “sold the 
var to the people of the United States.” 
Now everybody is for it and the next 
drive will be more successful than the 
last. “We know how to do it now,” 
he said. 

W. F. Atkinson, Toastmaster 

Chairman W. F. Atkinson was toast- 
master at the dinner. He paid a trib- 
ute to many, including the Travelers, 
which had taken 16,222 subscriptions; 
to the Mutual Life for its home office 
organization in which every person 
niore than sold his or her quota of 
bonds, Charles A. Peabody, the presi- 
dcnut, accounting for fourteen subscrip- 
tions himself. He praised the great 
work of R. W. Goslin, of The Priuden- 
tial, with whom all The Prudefitial 
men’s subscriptions+-15,000 or more—- 
were cleared; and the New York Life, 
whose employes sold more than $1,- 
096,000 in subscriptions. He told of 
the success of Harold A, Barker and 
Leo Graham, who led in number of sub- 
scriptions. Among other speakers were 
L. A. Cerf, chairman of the sales divi- 
sion; J. S. Myrick; President Rogers, 
cf the association; Lawrence Priddy, 
R. W. .Goslin, William M. Harris and 
Sigourney Mellor. 

A New Idea in Organization 

The Eastern Underwriter has _ re- 
ceived the following letter from a gen- 
«ral agent not connected with the 
Mutual Life, praising the idea behind 
the Mutual Life’s home office Liberty 
Loan campaign: 

Editor The Eastern Underwriter: 


In the seething flux of business and 
political changes now-a-days the out- 


standing fact is that organization in 
principle and practice is the potent in- 
fluence behind our most important 
events. In business, finance, politics 
and .war the organizer is the victor— 
even the Bolsheviki have seen this 
principle and have invoked its aid to 
destroy and tear down. The success 
of the last Liberty Loan illustrates the 
triumph of organization as tested by 
experience. 

I desire to call your attention to an 
episode in our last campaign which is 
pregnant with possibilities for the fu- 
ture, and which illustrates what organi- 
zation will do in the procuring of 
salesmen and for the selling of Liberty 
bonds in one of the many fields which 
as yet has hardly been touched. 

Recently, under the inspiration of a 
stirring talk by A. Duncan Reid, chair- 
man of the general insurance Liberty 
Loan committee, in which he pointed 
out certain phases of organization in 
his own office, Mr. Julian Myrick, of 
the Mutual Life, conceived the idea of 
organizing the clerical and home office 
forces of his company for a selling 
campaign. He realized that from the 
selling point of view, much of his avail- 
abie material was of the crudest; that 
the chances of success were all against 
hsm; that the time was too short to 
educate his forces, and that the pos- 
sibility of failure was great. Disregard- 
ing the obstacles, Mr. Myrick laid his 
plans before the officers of the com- 
pany, and received their approval to 
gu ahead. 

Among the many novel and interest- 
ing ideas he introduced was one to 
d:vide the home office force into teams, 
disregarding the departmental officials, 
ard selecting as team captains only 
these who in his judgment were best 
adapted for this work. He made an 
arbitrary quota of five applications for 
each employe of the company, which 
included the head executive as well as 
the office boy. Under the spell of Mr. 
Myrick’s stimulating talks and his 
abounding enthusiasm, this untrained 
ferece consisting of office boys, girls, 
women, clerks and employes generally, 
precured over 8,000 applications for 
over $2,400,000 of bonds—all under the 


magic wand of organization and its 
collateral adjuncts—enthusiasm and 
lovalty. 

Query: Is there any moral to this 
story? I think there is. I believe the 
same principles that Mr. Myrick intro- 
duced, if applied to the home office 


forces of the other leading companies, 
would have produced like results. It 
is a commonplace to say that this Is a 
world of law and order. The same 
principles that Mr. Myrick invoked in 
his organization in the Mutual Life un- 
der his competent and efficient hands 
would have produced like results among 
the forces of the companies I have 
named. As a corollary to the foregoing 
reasoning, it certainly is not too much 
to suggest that our thoughtful man- 
agers of the Liberty Loan campaign 
should begin now to study the prin- 
ciples and methods that were used in 
the Third Liberty Loan sale with an 
idea of utilizing them in the next. A 
survey of the methods used in the large 
cities under the supervision of men 
fitted by experience and intelligence to 
make proper deductions and accurate 
generalizations would result in working 
out thoroughly efficient and standardized 
methods for the management of our 
future bond selling campaigns which 
would produce results as unerring and 
as certain as the movement of the 
planets in their orbits. 
AN ONLOOKER. 





The Northwestern National Life of 
Minneapolis reports an increase of 21 
per cent. of new paid-for business for 
the first four months of this year, as 
compared with the same period in 1917. 





How Agent Barker 
Won Diamond Medal 


SOLD, 4,851 LIBERTY LOAN SUBS. 


Started Work at 7 a 
After Midnight—-An 
Agent 


Harold A. Barker, who had been a 
salesman traveling from coast to coast, 
was out of a job during a recent Liberty 
Loan Drive, and seeing some men talk- 
ing from an automobile in a prominent 
Brooklyn street he asked the man in 
charge if he couldn’t make a speech, 
too. R. W. Goslin, superintendent of 
The Prudential agency at 32 Court 
Street, Brooklyn, to whom the inquiry 
was directed, told him to hop into the 
car. A minute later Barker proved not 
only that he was a patriot at heart, 
but a real spellbinder. He continued 
with the automobile party until the 
end of the campaign, and was so suc- 
cessful in landing subscriptions that 
Goslin asked him if he didn’t want to 
be an agent for The Prudential. That 
was Barker’s introduction to both Lib- 


erty Loan and life insurance salesman- 
ship. 








Got an Early Start 


When the last drive started, Barker 
was so full of the subject that he was 
restless to begin work. On Monday 
morning, the first day of the drive, he 
arose at 6 o’clock in the morning and 
was on a street corner making speeches 
soon after 7 o’clock. During the next 
four weeks he began speaking at the 
same time every morning and continued 
until midnight—sometimes later. When 
the campaign was concluded it was seen 
that Barker had beaten every life in- 
surance agent in Greater New York 
in number of subscriptions. They 
amounted in all to 4,851 individual subs 
for a total of $457,950. Thus he won 
the Harry Rosen diamond medal. 

Barker, at the beginning of the drive, 
was not a member of the Life Under- 
writers’ Association of New York—and 
didn’t know a thing about the medal. 
When Superintendent Goslin told him 
he was going to propose him for mem- 
bership in the association, and he found 
out about the medal, he said: 

“I want to join the association be- 
cause I think an agent’s proper place 
is on its membership, but forget about 
the medal! I am doing this work for 
Uncle Sam.” 

A Young Man 


While Barker’s subscriptions totalled 
$457,950, this by no means was his to- 
tal bond sales, as he made speeches in 
the Navy Yard—some of them at 2 
o'clock in the morning—and the sales 
from these talks were not credited to 
the Life Underwriters’ Association of 
New York. 

When Mr. Barker was seen by a rep- 
resentative of The Eastern Underwrit- 
er he told about his work with some 
reluctance. He is an unusually modest 
man, in his early thirties, and was born 
in England. 

“My only regret is that the drive 
didn’t last four weeks longer,” he said, 
“IT was just hitting my stride, and. the 
town wasn’t anywhere nearly can- 
vassed.” 

Barker during the campaign talked 
in the Bush Terminal, to the construc- 
tion workers at Coney Island, at Bor- 
ough Hall, in crowded factories, in resi- 
dential Flushing—everywhere that a 
crowd could congregate. He feels that 
the man over here is not carrying his 
share of the war burden, and his first 
query to a crowd was, “How many of 
you people own Liberty bonds?” Hands 
go up. His next query was, “How 
many of you will do your duty to your 
country and buy bonds?” As soon as 


the hands shot into the air for the sec- 
ond answer Barker's crew of subscrip- 
tion blank carriers went out and the 
names were soon jotted on the lines. 
Dressed as a Fireman 


it .wag not long before Barker’s suc- 
sed around Brooklyn news- 


-m.3, Fi 
ifadustria 7 doy aie “8 and stories about him be- 


gan to appesri One day some firemen 

came into 'e Prudential offiée and 
asked Superintendent Goslin for the 
loan Of Barker for a drive they were 
“making. Soon the agent was dressed 
in a fireman’s uniform and he was ad- 
dressing crowds and selling bonds for 
the Fire Department. Asked what in- 
spired him, Barker said to The Eastern 
Underwriter: 

“I love this country and felt that I 
had to do this work. So I went out 
and worked. I haven’t any more abil- 
ity than the average man, Anybody 
can do what I did if he feels inside as 
I feel and he will work as hard as I 
worked.” 

R. W. Goslin’s Work 


The Prudential agents in Brooklyn 
cleared through the office of R. W. 
Goslin, who was a vice-chairman of the 
Life Underwriters’ Association of New 
York committee. All during the cam- 
paign Mr. Goslin issued a daily bulletin. 
The work was conducted under thirteen 
captains, and 15,050 applications were 
received for $1,247,750. Pretty soon 
the results attracted the attention of 
A. B. Leach, chairman of the Metro- 
politan Canvass Committee, and he 
wrote a letter to President Dryden, of 
The Prudential, thanking him for ex- 
pressing his appreciation. Mr. Goslin 
among other things furnished speakers 
to Liberty Loan organizations who 
wanted men to talk in half a dozen lan- 
guages. 

Two other Prudential agents who 
made particularly good records in 
the drive were M. Howey, who was at 


the Grand Central Palace, and Isaac 
Spatz, who addressed theatre and 
school audiences. 

aS = 


INSURANCE ON OFFICERS 


Rules for Group Insurance Coverage on 
Heads of Corporations Given 
By Travelers 


Regarding insurance on officers of 
corporations carrying group the Trav- 


elers-has given the following instruc- 
tions: 

“To carry out the democratic prin- 
ciple of group insurance, salaried 
officials should be subject to the 


formula which governs their employes. 
The maximum amount of insurance to 
an individual in any class should not 
exceed two and one-half times the 
average of the group, or, in cases 
where two and one-half times the aver- 
age of the group is less than $1,500, 
a maximum of $1,500 may be sold. In 
very large cases where the average in- 
surance on the group is also high the 
maximum amount of insurance on offi- 
cials must not be over $5,000 even in 
cases where two and one-half times the 
average on the group would amount to 
over $6,000, The ‘average on _ the 
group’..means the average amount of 
insurance on the group, irrespective of 
the amount on officials.” 
PARKERSBURG 

The Equitable Life Assurance Society 
meeting of the Wheeling agency, held 
at Parkersburg was a veritable celebra- 
tion of the greatest campaign in its 
history, the total written business for 
April amounting to $1,400,000—$400,000 
of which was Liberty bond applica- 
tions. Dozeng,of Liberty bond appli- 
cants had to be refused because the 
quota was complete. J. KE. B. Sweeney 
told how he had been invited by bank 
presidents to meet all their employes 
in a body to present it. 
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Text of Hughes’ Opinion Endorsirig Right 


to Give to 


Judge Hughes’ Opinion 
Hon, Charles D. Norton, 
Chairman, Insurance Division, 
Corporation Campaign, Second Red Cross 
Drive, a a 

Dear Sir:—In accordance with». yong request, 
I confirm. what 1 said at our conféresice yes- 
terday with respect to the validity and soope 
of the recent .Act of the Legiglature of New 
York duthorizing corporations ‘of this State to 
co-operate. in the maintenance of instrumen- 
talities for the winning of the War. It is 
unnecessary to review the decisions cited; by 
Judge Ingraham in his opinion and fully 
concur in his view that the Act is consti- 
tutional. 
The Act, in substance, authorizes directors 
or trustees of corporations of this State to 
expend the moneys of the corporation for the 
support of instrumentalities conducive to the 
winning of the War when in their judgment 
such expenditure is expedient and will con- 
tribute to the protection of the corporate in- 


terests, This is a rule governing the admin- 
istration of the corporate affairs which the 
Legislature could have provided in the_ or- 


iginal charter of the corporation dnd which 
the Legislature, under its reserved power 
to amend charters or the governing corporate 
law, is competent, in my opinion, to provide 
by a subsequent enactment (Miller y, State, 
15 Wall, 478; Sinking Fund Cases, 9 U. S. 
700: Close y. Glenwood Cemetery, 107 U. 5S. 
466; Lord v. Equitable, 194 N. Y. 212; N. Y,. C. 
& H. R. R. R. Co. v. Williams, 1% N. Y. 108; 
Erie R. R Co, v, Williams, J, S. 685). 
The Act cannot properly be regarded, as it 
seems to me, as working a deprivation of any 
vested right or as defeating or substantially 
impairing the, object of the grant;to the cor- 
poration and thus as being outside the re- 
served power of the Legislature, but on the 
contrary is plainly for the purpose of giving 
a definite legisldtive sanction to action tend- 
ing to promote the security of the corporate 
enterprise, The expenditures are authorized 
when in the judgment of the directors or 
trustees they will contribute to the protection 
of the corporate interests and the matter is 
thus confided to the honest judgment of those 
charged with the administration of the cor- 
porate affairs, 

The War is the fundamental fact. in our life 
at this time and the security of all our en- 
téerprises is dependent upon our conduct of the 

far. we permit essential agencies for its 
prosecution to languish or fail for lack of 
support, if by their neglect we allow the morale 
of our forees to be impaired and our military 
efficiency, to be undermined, and in conse- 
quence cause wide-spread ‘discouragement and 
distrust, we should invite the gravest condi- 
tions of disorder and panic, imperiling all our 
undertakings which rest on stability and pub- 
lic confidence. In short, the maintenance of 
the agencies essential to the conduct of the 
War and the proper care and protection of 
our forces during the War, have a vital re- 
lation to the security of business undertakings 
and particularly to the security of those or- 
ganizations holding large accumulations, The 
question is not one of permitting the use of 
corporate moneys for what are or ‘may be called 
“worthy objects” outside. the corporate enter- 
prise, but for the mainténance of the very 
foundation of the corporate enterprise itself. 

The Government has not undertaken, through 


its borrowing and taxing powers, to support 
all the activities that are essential to the 
conduct of the War. It is the established 
policy of the Government that some of these 


important activities, such as those of the Red 
Cross, should be supported, in part or altogether, 
independently of governmental appropriation. 
But this policy is designed to enlist and en- 
courage the active co-operation of the public 
and does not in any way alter the fact that 
these agencies are essential to, the successful 
Orosecution of the War. It would be, in my 
jidgment, a very narrow and wholly unwar- 
rantable view of the present situation to say 
that the support of the activities of the Red 
Cross, absolutely necessary as they are to 
the ‘protection of our forces and the main- 
tenance of their morale, is not. a matter of 
direct and vital importance to corporate under- 
takings and that an Act of ‘the Legislature 
recognizing the plain relation of our military 
efficiency to the success of business enterprise. 
and authorizing support by corporations of 
the agencies having the character described, 
is beyond the legislative power. Subject to 
statutory restrictions, the directors or trustees 
of cornorations are charged with the duty of 
deciding questions with respect to the ex- 
renditure of corporate moneys in the_protec- 
tion of corporate interests, and in this case 


Red Gross 


the Legislature by eéxpress enactment has 
wisely removed from controversy the question 
of legislative authority by explicitly. commit- 
ting the matter to the judgment of the direc- 
tors or trustees, and I am of the opinion ‘that 
this enactment, being meither arbitrary nor 
comfiscatory, r a violation of vested right, 
is ‘within the legislative competency, 

You have also asked my opinion with re- 
spect to the scope of the Act, that is, whether 
it embraces purely mutual insurance com- 
panies, or corporations without capital stock. 
The Act provides: 

‘That during the continuance of the war 
any corporation crganized under the laws of 
this State may co-operate” etc, 

This language is explicit and comprehensive. 
The “words “any corporation organized under 
the laws of .this State’’ embrace insurance 
corporations, whether stock or mutual com- 
panies (General Corporation Law, Sec. 2). 
There is no other express provision in the 
Act which limits the natural and legal mean- 
ing of these words, and the question is sim- 
ply whether such a limitation should be im- 
plied. 

The Act, after authorizing the contributions 
for the described purposes, contains a pro- 
viso limiting such expenditures in any calen- 
dar year to one per centum on, the capital 
stock outstanding, unless specified notice is 
given to the stockholders, and unless, in the 
event of written objections by a stated per- 
centage of stockholders, further expenditure is 
authorized ‘at a stockholders’ meeting. This 
reoviso is plainly applicable to stock corpora 
tions and the question is whether, from the 
existence of this. proviso, it should be im- 
plied that the authority conferred by the 
Act is conferred on stock corporations alone. 
As the Act contains no such limitation in 
terms, this question in my judgment should 
be determined with reference to the manifest 


purpose and policy of the enactment. As 
was said by the Court of Appeals in Price v. 
County of Erie, 221 N Y., 260, 266; “‘Whenever 


a statute needing construction shows forth a 
general and dominant purpose, it must be 
construed with reference to such purpose. The 
purpose cannot be defeated or thwarted by 
selecting and isolating sentences of the sta- 
tute which seems inhgrmonious with it. A 
statute must receive such reasonable’ con- 
struction as will, if possible, make all its 


cott v. Tioga R. R. Co., 20 , 

oimes v. Carley, 31 N. Y., 289, 290.) 

In the present case, the policy which under- 
lies the Act is manifestly not concerned with 
stock corporations solely. 1e reason for per- 
mitting contributions by them to support agen- 
cies needed to carry on the ar is not con- 
cerned with their form of organization, or 
with the fact that they have capital stock, 
but with the propriety of insuring the sta- 
bility and security of enterprise and property. 
This exigency is just as plain in the case of 
mutual companies, and particularly in the 
case of mutual insurance companies with their 
large holdings, as in the case of stock com- 
panies. There is no reason why the moneys 
of stock corporations should be used for the 
purpdéses described and not the moneys of 
mutual insurance corporations. The protection 
afforded by the agencies for. winning the war 
is needed by both and is secured to both. As 
the security and. stability of mutual insur 
ance companies are equally involved, it would 
be difficult to understand or approve a_ legis 
lative policy which would extend this op- 
portunity of aiding in the support of the 
agencies required for the winning of the war, 
and thus to protect their vital interests, to 
the one class of corporations and deny it to 
the other. Certainly, stich an intent should 
riot be ascribed to the Legislature in disregard 
of the express and comprehensive terms int 
which it has conferred its authority. 

The fact that the Legislature has seen fit 
to fix a limit to.the amount of the contribu- 
tion in fhe case of stock corporations is not 


controlling, as it’ might easily have been 
considered practicable to provide a_ limita- 
tion and a requirement of further authoriza- 


tion in such cases and not practicable in 
others. Whether there should be ‘such a li- 
mitation and its scope was a matter for the 
levislative judgement. 

The explicit language of the Act that “any 
corporation organized under laws of this State 
may co-operate,” etc.. should not be cut down 
hy, implyine a limitation which is foreign 
to the fiindamental ‘purpose of. the Art. fand 


T am therefore of the opinion that’ the ‘Act 
dses ‘embrace ‘mutual insurance companies. 
Directors’ or trustees of mutual insurance 
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corporations represent all those who are in- 
terested and the matter is appropriately con- 
fided to their honest judgment. 

ou also submit the question of the con- 
struction of the limitation contained in the 
proviso with respect to stock corporations 
which have shares of stock without par value. 


Upon this point I refer you to Section 23 of 
the Stock Corporation Law, providing as fol- 
lows: 

“Sec. 23. Amount of capital stock and of 
shares within meaning of other laws.—For 
the purpose of any rule of law or of any 
statutory provision (other than the foregoing 
sections nineteen, twenty, twenty-one and 
twenty-two) relating to the amount of the 


capital stock of a corporation or the amount 
or par value of its shares, the aggregate 
amount of the eapital stock of any such cor- 
poration formed pursuant to section nineteen 
hereof shall be deemed to be the aggregate 
amount specified in the certificate or amended 
certificate of incorporation or of reorganiza 
tion as the amount of capital with which the 
corporation will carry on business; the amount 
or the par value of each share of preferred 
stock having a preference as to. principal 
shall be deemed to be the amount thereof so 
specified in such certificate or such amended 
certificate; and the amount or the par value 
of ‘each other share shall be deemed to be 
an aliquot part of the aggregate capital so 
specified in such certificate or in such amend 
ed certificate in excess of the specified amount 
(if any) of the preferred stock therein au- 
thorized to be issued with a preference as to 
principal.” 

I think that the extent of contributions 
which may be made under the Act in ques 
tion by stock corporations having shares with- 
out par value may be ascertained by the ap- 
plication of this section. 


DOUBLE INDEMNITY CLAUSE 

In a brief paper, William A. Hutche- 
son, second vice-president and actuary 
of the Mutual Life, presented to the 
Actuarial Society of America the ex- 
perience of that Company with regard 
to (1) “Travel” accidents among in- 
sured lives while passengers upon rail- 
way trains, street cars and boats in- 
tended for the transportation of pas- 
sengers, and (2) accidents resulting 
fatally due to any cause whatever. 
The investigation relates to domestic 
(United States and Canada) business 
issued in the years 1907 to 1914, in- 
clusive, observed to the policy anni- 
versary in 1915. As a result of this 
investigation annual extra premiums of 
$0.10 and $1 per $1,000 for the “pas- 
senger” and “general” indemnity bene- 
fits respectively were fixed upon as 
being sufficient at all ages at which the 
benefits were issued, these premiums 
heing commuted for limited payment 
centracts, 

Types of clauses embodying double 
indemnity benefits were also discussed. 
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The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 
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Assets, $6,186,694.87, increase 
Liabilities, $5,602,162.72. §S 


$16,966,562.65. 


Excerpts from the Financial Statement of December 31, 1917, 
the 


o 

e 
Northwestern National Life Insurance Company 

MINNEAPOLIS, MINNESOTA 
17% over 1916. 
j 1 lus and contingent fund, $548,531.65. 
Apportioned for dividends, $263,206.57, increase 23% over 1917. 
Insurance in force, $54,193,728.00, increase 28% over 1916. 
Paid to beneficiaries and policyholders to December 31, 1917, 


A _ Western, mutual, annual dividend, old line company 
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e Why Should I Carry Life Insurance?” 
No. 2: The iichliaiied 40 Years Old — Married 


By R. P. BURNS, Cink Life 














It Safeguards Your Obligations and 
Helps Your Credit 

Any man at all active in business 
and working up to his business capa- 
city must at times use borrowed money. 
It may be that he wants to buy another 
§0 acres of land, or he may want to buy 
cattle. It is good business for you to 
use the other man’s dollar and pay him 
6 per cent. interest and still make a 
profit. There is no doubt of your abil- 
ity to manage, but no one else can step 
into your shoes and carry out your 
plans, because he would lack your ex- 
perience and your established credit, 
and possibly a large measure of your 
business ability. In years gone by, we 
used to read of the foreclosure of a 
mortgage and its dreadful consequences 
and timid men dreaded to go in debt. 
A mortgage holds no terrors for a good 
business man today, because he knows, 
if he lives, he will make good, and, if 
he dies, his life insurance will complete 
his plans. Your banker is made safer 
by you carrying life insurance, and he 
would, therefore, be much more willing 
to loan to you, knowing that he is safe- 
guarded. 

The Banks and Credit 


So important has life insurance be- 
come in the financial world as a basis 
of credit, that the Federal Reserve 
banks of today, as well as all leading 
State and National banks, require a 
full statement of what life insurance is 
carried from each man who does busi- 
ness with them. IT once had the good 
fortune and pleasure of writing a man 
who carried a very large amount of 
life insurance. One of his reasons for 
carrying so much was. that.in.the panic 
of 1893 and again in 1907 he was un- 
able to get money at the bank, although 
his credit had never been impaired. He 
was able to borrow enough money on 
his life insurance policies to carry him 
through these panics. He said it was 
worth ull he had ever paid for the 
benefit he received at that time. It was 
a bulwark of safety against financial 
disaster. 


It Helps to Settle Up One’s Estate 

If you were to die today, under the 
laws, tomorrow your wife could not le- 
gally sell a chicken off the place. The 
administrator is appointed and he takes 
charge of your affairs. Every bill that 
you owe immediately becomes due and 
must be paid before your wife can 
touch a penny of your property. Even 
the money you have in the bank she 
dare not touch. This might be al) right 
when money is plentiful and values 
high, but, if times were hard and money 
was scarce, this property, put up under 
forced sale, might not bring over 60 
cents on the dollar. If you had six 
months or a year’s notice that you were 
going to die, you might put your prop- 
erty in shape, but that summons usual- 
ly comes when one is least prepared 
for it. Every man, no matter how large 
or small his estate, should have cash 


at his death, that is unrestricted by 
law, to help settle up his affairs with- 
out loss. 


It Assures Your Family a Share in Your 
future Earnings 

If you were to die to-day, your life's 
earnings are cut in two. With 
your present experience and present 
earning capacity you have reason to 
believe that you will make more money 
in the next 25 years than you have in 
the past. Your family are pretty vitally 
interested, outside of any question of 
love or sentiment, in how long you 
live. It is out of these future earnings 
that you expect to give them their edu- 
cation, and fit them to occupy the 
position of honor and trust in the com- 
munity that your family name has al- 
ways held. If you could figure how 
much your earnings would be from now 
until the time you are 70, and some 
one would offer to give you a deed and 
allow you full possession of all the 
property that you would have accumu- 
lated up to that age, and then allow 
you to pay for it on easy terms out of 
future earnings, you would feel it was 
a great privilege. The most valuable 
thing you have to-day is your business 
ability and you should capitalize it. 1 
have a friend who told me this story. 
He married an orphan girl. Her inheri- 
tance consisted of a store building, 
which brought in a good rental. The 
father, in his will, asked that a life- 
long friend be appointed her guardian. 
This guardian did not believe in fire 
insurance and he allowed the policy to 
run out. Within a year after the pol- 
icy had expired, the building burned 
t» the ground and practically all of her 
inheritance went up in smoke. Would 
you say that this man had done his 
full duty as guardian of this child’ 
Now, the law recognizes that every 
dollar we make over and above our 
own personal needs, is our family’s 
legal heritage. You are the natural 
guardian of your children’s heritage. 
You are interested not only in building 
it up and increasing it, but also in 
protecting it from loss. 


The Building of an Estate 

You may not have thought of life 
insurance as property, but if you had 
a promissory note for $1,000, signed 
by a responsible person, and this note 
was secured by a good farm mortgage, 
you would consider it as good as a gov- 
ernment bond. Now, this document, 
which we call a policy, is nothing more 
nor less than a contract between you, 
as an individual, and a _ responsible 
company. Not only is this company 
responsible, but, back of each dollar of 
liability assumed by the company in 
this contract, the State has required 
them to put up a dollar in good’ se- 
curities. 

In determining its advantages as an 
estate, I would call your attention. to 
four distinctive features: First, it is 
safe; second, it has easy conditions of 
purchase; third, it meets all the re- 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, June 28, 1915 

“*Tt is noteworthy that this Company was organized without any promotion expenses.”’ 

“*T beg to report further that I find the Company in excellent financial condition.” 

“*The volume of its business has steadily increased, its surplus is. growing rapidly ana 

its funds are being carefully conserved under expert supervision. * 


Home Office, DALLAS, TEXAS 





quirements of an estate; fourth, from 
the estate standpoint,’ it. shows 4. big 
investment. The law, requiring life -in- 
suramce companies to put up reserves 
sufficient to cover all liabilities, was 
put on the statute books in 1869, and 
since that time this country has gone 
through panics and hard time periods; 
businéss houses have failed, and banks 
have gone to the wall, but no policy- 
holder has ever lost‘a dollar’ of money 
through the failure of any Old ‘line life 
insurance company. It is recognized, 
the world over, as the one institution 
that is high and dry above the dangers 
of speculation. As to easy conditions, 
the policy ‘is really the deed to the 
pioperty, which they give you, in your 
possession, and allow you from ten to 
thirty years to pay for it. A clause in 
the contract says if you get hard up 
that they will loan you the money. If 
you become totally disabled, they will 
pay your premiums for you. If you 
should die before the property is all 
paid for, the unpaid payments will be 
cancelled, and no debts left. What 
easier and safer conditions could one 
reasonably ask? It meets all the re- 
quirements of an estate, because it is 
property that does not depreciate; has 
no expenses of management; has a 
permanent income after paid, and is 
the best collateral in the world upon 
which to borrow, and, in settlement at 
death, it requires no administrator and 
provides a non-breakable will. As to 
my fourth point, if you live to pay it 
out, you have bought an estate at 
about 50 cents on the dollar. , Ror an 
investment it gives you as good re- 
turns as you can wish for. 


HOGAN & PAQUIN DISSOLVES 

The general agency of Hogan & Pa- 
quin for the Bankers’ Life of lowa, em- 
bracing territory in Minnesota and 
Wisconsin, was dissolved May 1. Both 
members continue as general agents. 
John W. Hogan is general agent for the 
thirty counties of Western and South 
ern Wisconsin, which comprised his 
asency before he became a member of 
the firm of Hogan & Paquin. He has 
headquarters at Cumberland, Wis. L 
N Paquin will be general agent for 
the forty-two Minnesota counties which 
were a part of the Hogan & Paquin 
territory. 





GOOD TERRITORY 


still available for 
development by the 


RIGHT AGENTS 


nabeaie men who can place policies as 
well as write applications, and who know 
how to be successfully active, Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 
7 W. Madison Street CHICAGO, ILL. 








| State Mutual Lif 


| Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


SEVENTY-FOUR YEARS of 
sterling merit has made stead- 
fast friends of policyholders 
and agents. 


Our motto is SERVICE to 
policyholders, beneficiaries and 
agents. , 


Additions are made to 
agency force when the right 
men are found. 

B. H. WRIGHT, President 

D. W. CARTER, Secretary 

STEPHEN IRELAND, 
Superintendent of Agencies 


GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WEt 











PURELY MUTUAL 


Investigate 
before selecting your 
Company 





THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


+ ENSURANCE IN FORCE, 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Yomplete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules: 


CHARTERED 1857 


$1,604,426,324 


GEO, E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 
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Stability of Group 
Insurance Shown 


AETNA AND TRAVELERS DATA 





Few Terminations—High Mortality on 
Iron, Steel, Leather and Public 
Utility Risks 





One of the most interesting papers» 


read at the annual meeting of the Ac- 
tuarial Society of America was by E. 
EF. Cammack, of the Aetna, and E. B. 
Morris, of the Travelers, on the joint 
mortality experience of the Aetna Life 
and Travelers on group policies. These 
companies began writing this class of 
business in 1913 and the actuaries 
gave the experience to the close of 
1917. In all there were 310,911 years 
of exposure, and 2,434 deaths. The cor- 
responding amount exposed is $222,- 
026,715, and the corresponding amount 
terminated by death is $2,137,700. 
Business Stays on Books 

The actuaries call attention to the 
stability of the business. Of the 949 
policies issued by the two companies 
in the period under review only thirty 
were terminated, while of these termi- 
nations two were due to renewals in 
other companies, One was the case 
of an employes’ benefit association 
where it was decided to carry its own 
insurance; and six (five of which were 
affiliated under one employer) were 
cases where the employer inaugurated 
a comprehensive pension and benefit 
scheme by which he carried his own 
insurance. Consequently, there were 
only twenty-one cases of outright dis- 
continuance of insurance. The exhibit 
of business shows in the period covered 
$160,068,142 issued and $181,053,683 in 
force in the two at the end of 1917, 
in 919 policies. 

: Mortality 

In experience upon groups in which 
the whole of the premium is paid by 
the employer the iron and steel indus- 
tries show a mortality of''95 per cent. 
of the expected. In this general class 
the mortalfty in steel foundries and 
rolling mills is unfavorable. The mor- 
tality in the leather industries is dis- 
tinctly unfavorable. It has been bad 
in electric light and ‘traction. It is 
favorable in furniture, woodworking 
and textile industries. 


At first thought it might be contend- 
ed that in view of the fact that medi- 
cal examination is dispensed with in 
group insurance there would be no 
increase in mortality during the dura- 
tion of a policy. On a little considera- 
tion this matter is not so clear. The 
policies issued provide that at the out- 
set only employes working on full time 
and apparently in good health shall 
be insured and that employes away 
from work at the time the insurance 
commences shall not be included, but 





the insurance in force upon the lives ‘ 
of employes who thereafter become 

sick or retire, even though such em- PENN S YLVANIA OPP ORTUNITY 
ployes are removed from the payroll. If, you are interested. in making a permanent connection with an old well estab- 
his condition and this privilege lead lished company with a progressive management and an unequalled dividend record, 
the actuaries to an anticipation df a it will be to your interest to investigate our proposition. 


rate of mortality increasing with the Address, PERMANENT, : 

time that a policy has been in force. Care of The Eastern Underwriter, 105 William Street, New York City 

Furthermore, employers do not at first \ 

realize the value of the option in thelr 

agy ty the insurance in force 

tipon. the ‘feof an employe who may . 

rot report for work owing to sickness. 73d ANNUAL REPORT 
After a little time he may be expect- 


ed ahd does, in fact, take steps to in- ’ 
vestigate the reasons why an employe Lind. R kK I | HK EK 
leaves him, and when it is found that 


the termination of employment arises 


from sickness, care is taken not to can- INSURANCE COMPANY 


cel the insurance. 
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Sr I is a ae t 346 & 348 BROADWAY - - NEW YORK CITY 
ORDER OF BIRTHS 
Ordinary Company Taking Adult Lives Income for the year 1917: 
Only Can Disregard Birth PE “asc ceinsidacwesinnsaed $100,279,122.00 
Chronological Data som RS: 39,957,422.00 146.11 
aia ek aaa at eae ein ther Income ..... a a yataten 5,881,618.00 $146,118,162 
the title of a paper read by Perey H. Paid Policy-holders, 1917 (Exclusive of Disability Benefits): 
Iivans, of the Northwestern Mutual Dedth LOss0S «06.000 000 00000000000 $80,500,971.00 
Life, at the actuaries’ meeting last Matured Endowments ........... 13,566,409.00 
week. He said in part: Poa ae VORRES .cccccccccccces 18,527,170.00 
“Reverting to the claims for and Aeeaiies See ea ee tg "ane adt on $86,887,953 
against the elder born, it is submitted § o €° °° & &=&«&;+;+}+ «feelers bce ee " sini 
that the experience fails to show devia- : ° 
Hons of sulliciest welekt to fariish any Loaned Policy-holders during 1917..... owen $23,722,213 
evidence either for or against the first- 
born or the first two orders as against = = 
later-born offspring so far as adult New Paid-for Insurance in 1917 (Exclusive of 
ages are concerned. Of course it still over $16,000,000 increase by Policies revived 
remains to be ccnsidered whether, if and increased, and Additions by Dividends)..... $315,994,500 
either class is in fact inferior at birth, '* Paid-for Insurance in Force Dec. 31.............- $2,673,334,336 
au process of natural selection during Number of Policies in Force Dec. 31.........-.--.. 1/301,969 


the infantile ages may not leave to in- 


surance experience a group of adult Admitted Assets, Dec. TE $934,929,381 


survivors whose average vitality is as , 
. ge vitality is a , These assets are the property of over 1,000,000 people with 


good as that of the originally superior their dependents (in accordance with their contractual rights). 
class. However this may be, the con- ‘The Company's purely mutual; it has no capital stock. 
ciusion seems clear that an ordinary in- Se 
surance company taking adult lives : Legal Fe irre ry ctesaeieees $760,742,: cD 
only may safely disregard the order of J’ Regérved ‘for dividends payable in 
birth in selecting its risks, at least RE ala i crac eg 24:0 00.008 6:000 osevense $26,561,063.64 
those orders prior to the tenth.” Reserved for dividends on deferred 
. tet, dividend olicies maturing  subse- 
NE OO SOs + aso o:0 00.02 5 he ea D e 107,041,778.00 
$25,604 ANNUAL PREMIUM Reserved for Contingencies........... 40,584,204.36 ' $174,187,046 
One of John H. Kull’s Cases in Phoenix ee csaxees oie a Sata oe ane ece te fan eae “a 929, 
Mutual Life—Check in " neuen 


Advance 
“ae THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 


John H. Kull, who seven ‘years ago 
was an office boy, is one of the success- MAINTAINED IN 1918 
ful producers of the Phoenix Mutual <ihesieeceaaaanse 
Life in this city. He recently sold a 
ten-year endowment, annual premium, For the year 1917 the Company’s mortality rate 


$25,604, and had the check before the was the lowest in its history 


applicant was examined. 
. § Dee. 31, 1917, 4.59% 
Average earning power of total Ledger Assets ) Dec. 31, 1916, 4.54% 


A. C. Deatz, of Kansas City, Mo., 


formerly a representative of the Bank- . * . . 

cea Eile: ad iee Eide os. theme ane A detailed statement will be sent to any person asking for it. 
New Mexico, has recently left govern- 
ment service to re-enter the field as a January 14, 1918 DARWIN P. KINGSLEY, President 


representative of the Bankers Life in 














the right is given the employer to keep 





Established 
1867 














THE REAR GUARD > 


No more virile and efficient body of men can be found , than the large army of life underwriters. 


Towering back of the agent’in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents... :The stronger the rear guard, the greater the 
agent’s morale and chance of success. . 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan investments The SECURITY of the non-fluctuating, panic and war 
developing the Country’s agricultural ' resources, and proof investments, limited to first mortgages on carefully 
thereby contributing largely to the world’s food’ supply. ‘* sélected' cultivated farms, and U. S. Liberty Bonds. 

The UNIQUE SERVICE extended freely to the ingured * , \Tke: SAVING enjoyed by policyholders in premium de- 
and their beneficiaries, meriting the appellatiog—the (posits e résult of the Company’s superior earnings, 





Great Policyholders’, Company. favorable mortality, and economy of management. 
THE UNION CENTRAL LIFE INSURANCE COMPANY 
Jesse R. Clark, President. of Cincinnati, O. Allan Waters, Second Vice-President 
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Business Associations 


Help men to success. 


. ’ a} e . . 4 
Provident agents are associated with a business organi- 
whose reputation for integrity, fair dealing 
and financial security extends over, half a century. 


Write for information 


The Provident Life and Trust Company 
of Philadelphia 


Founded 1865 
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THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


INSURANCE COM 











WILLIAM N. COMPTON, General ' Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N.Y. 








Working Texas in 
a Team of Two 


SEQUENCE OF TWEL VE CASES 


A. M. Shannon out R. Q. Johnson Tell 
Story of Successful Canvassing— 
Equipped With Illustrations 


and R. Q. Johnson, 
of the Bankers’ Life in 
Texas, together. Recently, in 
twelve they landed twelve 
applications, and here’s how they did it: 

While working the country in Hous- 
ton County, Texas, in a neighborhood 
known as Ash, we wrote a Mr. Knox 
for $2,500. A few weeks later we met 
Mr. Knox in the town of Crockett and 
he told us that a friend of his had 
spent the night with him a few nights 
before, and he had told him of buying 
the insurance from us and that he was 
s) jnterested that Mr. Baker, his friend, 
had come to Crockett to see us, but we 
were out of town, and if we would call 
on him at his home some twenty-one 
miles from Crockett, we could write 
him. The next day we hired a car and 
called on Mr. Baker and sold him $2,500. 

After we had written Mr. Baker, a 
son of his, who had just married, 
stopped by on his way to town to see 
his father. We immediately interested 
him in our proposition and sold him 
$2,500. No sooner had we completed 
his application, until another brother 
appeared on the scene, and we very 


A. M. 
agents 


Shannon 
two 
solicit 
canvasses 


promptly got his application for $2,500. 


Forging Another Link 


After enjoying a good East Texas 
country dinner at Mr. Baker’s home, 
we asked him to recommend a good 
man in his neighborhood that we might 
write. He recommended a Mr. Maples, 
a prosperous and progressive farmer. 
We found Mr. Maples at home, and in 
twenty minutes we had his application 
for $5,000. Pursuing the same tactics, 
we asked him to recommend a man who 
was entitled, as a good citizen, to a 
pelicy in our Company. He recom- 
mended a Mr. Morgan, Mr. Maple went 
with us to see Mr. Morgan and we left 
with his application for $2,500. 

Mr. Maples then recommended» five 


foyownis le. cr f 
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wins the confidence of the insuring publia 





The Right Place for the Right Man” “'' 


The capable and enetgetic man or woman who tepresehts a company whicti provides 
an unexcelled policy at a low net cost is sure to’ sfiicceed’ asa’ life underwritér. “ 
is why our representatives everywhere are loyal, 
utation of their Company for prompt and efficient service gives oom a confidence which 


Occasionally we have a General ‘Agenty ofiening. «‘« 
JOSEPH C. BEHAN, Superintendent of Agencies , 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts ) 
Incorporated 1851 


We 
were able to see but four of them, but 


brothers by the name of Little. 


these four we wrote $8,500. We took 
the four Little brothers that we had 
written in a car to Weldon, Texas, and 
had them examined. While the doctor 
was making the examinations, we got 
busy in the little town and wrote a 
Mr. Hanna, a merchant, $2,000. Mr. 
Maples also gave us the name of Mr. 
Etherige and Mr. Hollingsworth. We 
at once got busy and beat the piney 
woods roads to their farms and were 
rewarded with a $2,500 application from 
each. ’ 
Chain Without End 

We were working an endless chain, 
getting a prospect from:each man that 
we closed. We could.not work it out, 
for the next day we .were ,called to 
Dallas, as our agency was holding a 
convention. After we came back, we 
wroter Mr. Maples’ brother -_ 000, his 
son $2,500, his partner, Jeffus, 
$2,000; Mr. Jéffus’ wife $1, 00: “and hig 
son $1, 000, and Mr. Saness, who is an 
overseer on the plantation, $1,000. 


Back at the Other End. . | 


We then turned our ettentian to the 
brothers and relatives of the Mx. ‘Knox 
who started our chain. Mr. Knox, had 
seven brothers and six of them live in 
Houston County. He- has four cousins. 
We succeeded in, writing the six broth: 
ers $2,500 each and the three cousins 
$2,500 each. The other cousin we have 
not seen, but hope to make a clean 
sweep of the Knox family when we get 
back to that territory, as we have quit 
working the country temporarily while 
the farmers are very busy putting in 
their crops. 


They Work Fast 


We do team work strictly, and we 
have every policy at every age illus- 
trated so that we may show our policy 
and make our canvass as quickly as 
possible; thereby, we keep from boring 
our prospects. It takes usually thirty 
minutes to get the application. One 
explains and the other closes. We very 
seldom miss a prospect, if we can can- 
vass him. The endless chain is the 
way to get the business. We get our 
prospects from the men we write, for 
every man,wants the other fellow to 


That | 


contented and enthusiastic. The rep- 


nage § ‘ 
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HARTFORD NOTES 


BuIA 

The Aetna Life Insurance Company, 
of Hartford, has purchased the large 
Jewell Belting property located in the 
center of Hartford and will shortly 
erect a home office building for its 
rapidly growing subsidiaries, the Aetna 
Casualty & Surety Company and the 
Automobile Insurance Company of Hart- 


ey 






UHL 


ford. The marvelous increase in busi- 
ness of these young companies in Hart- 
ford has crowded the home office 


building of the Aetna Life to such an 
extent that they have overflowed into 
other office buildings in Hartford. The 
Automobile Insurance Company's offices 
are located principally in the D’Esopo 
Building directly opposite the Aetna 
Life Building in Hartford and also an 
entire building on ‘Trumbull Street. 
The Aetna Casualty and Surety occupies 
two floors of the Aetna Life Building 
and its quarters are becoming cramped. 
The premium income of the Aetna 
Casualty and Surety Co. last year was 
$7,603,780.95 and that of the Automobile 
Insurance Co. was $5,188,196.28. 

To a splendid co-operation between 
an efficient home office force and a hap- 
pily loyal force of some ten thousand 
field men is due in no small measure 
the success of these companies. The 
leading officers of the Aetna Casualty 
and Surety Company are: 


President, Morgan G, Bulkeley; vice-pres- 
ident, Walter C. Faxon; vice-president and 
secretary, J]. Scofield Rowe; treasurer, Morgan 
B. Brainard; secretary, D. N. Gage; assistant 
treasurer, Charles H, Remington and M. G, 
Bulkeley, Jr.; auditor, Col. W. E. A. Bulkeley; 
counsel, H. ° T. Smith and O. R. Beckwith; 
agency supervisor, L. Mooney; secretary, 
Automobile Department, H. R. Clough; sec- 
retary, Burglary Department, R. Myers; 
secretary, Plate Glass Department, Norman C, 
Stevens; secretary, Sprinkler Leakage De 
partment, Dwight G. Stone; assistant sec 
retaries, A. B. Palmerton, A. R. Sexton, and 
Gilbert E. Ashley. 

The leading officers of the Automo- 
bile Insurance Company are: 

President, Morgan G. Bulkeley; vice-pres 
ident, Morgan B. WPrainard; vice-president 
and secretary, J. Scofield Rowe; treasurer, 
Charles H Remington; assistant treasurer, 
M. G. Bulkeley, Jr.; auditor, Col. W. E 
Bulkeley; secretary, J. C. Barden; automobile 
secretary, I i Clo ugl h; Marine secretary, 
I. J McGivney; agency supervisor, W. L 
Mooney; assistant secretary, El wood 


Jones. 


Patrick McGovern, of the mortgage 





loan department of the Aetna Life, has 
been appointed on the Street Board 
of Hartford. Mr. McGovern is a Repub- 
lican in politics. He was born in Ire- 
land October 23, 1849. He has been agso- 
ciated with the Aetna Life for the past 
thirty-seven years. He is a large stock- 
holder of the Aetna and the Travelers. 
Mr. McGovern has keen ability in fi- 
nancial matters and his counsel is con- 
stantly sought on matters of investment 
by a large circle of friends and busi- 
ness concerns in Connecticut. 

Robert S. Morris, an actuary of the 
Aetna Casualty & Surety, an athlete of 
some prominence in Connecticut and a 
graduate of Trinity College, has joined 
the colors, having enlisted for active 
se rvice in the Naval Reserve as a first 
class seaman. 


WISCONSIN DOES ITS PART 

The following news article from: the 
Milwaukee “Journal” is interesting as 
giving one of many evidences that Wis- 
consin is thoroughly awake to its re- 
sponsibility to humanity. The clipping 
was sent to The Eastern Underwriter 
by a well-known life insurance man: 

“Wisconsin, by a record smashing Red 
Cross ‘Christmas seal sale of over 
$82,000, leads the nation among States 
of its class—the States over 2,400,000 
population. It has retaken first place, 
a position which it held for several 
years until New York wrested the hon- 
or away and which it has regained by 
a per capita sale of 3.24 seals. New 
York with a per capita sale of 2.93 is 
a well distanced second for natlonal 
pennant honors, 


“Milwaukee wins inter-city honors 
for the first time in the history of the 
seal sale, its 1917 sale of $19,574.21 
giving it second place among cities be- 
tween 400,000 and 1,000,000 population. 
First place in this class was won by 
Buffalo. Milwaukee's per capita sale 
was 4.46. Mayville, Wis., also won 
second place honors in the national 
inter-city and town competition, its per 
capita sale being 24.1. This was the 
highest per capita sale in Wisconsin. 
The national honor roll of cities that 


made a per capita sale of six seals or 
over includes seventy-one Wisconsin 
cities.” 











| 54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 








The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurange Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 


Practice! Suggestions to.Help the Man With the Rate 
Book Increase His Income and General Efficiency 
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The Arvest them at interest, such interest 

20-Year nished its .agents. with); weld, of, oeurse; represent income and 
Endowment a good illustration of would be taxable. 

Arguments’ the value of the twenty- Proceeds Paid to the Insured Under 

year endowment policy an “Income for Life” Policy.—In gen- 

used with suceess by several gf, its, eral, the same rule applies here as in 

best agents. In a nutshell this ¢on- the case of, an endowment policy, the 


tract furnishes a cash estate purchased 
ov the instalment plan with insurance 


protection for the family during the 
process. This is the detailed argu- 
ment: 

For twenty annual deposits of less 
than 4.2 per cent. on $5,000 if your 
health is found satisfactory we will 
guarantee the following results: 

(a) $5,000 cash to you if living at 


the end of twenty years, or 

(b) If your physical condition is sat 
isfactory at the end of twenty years 
we will pay you $2,285 cash, and in 
addition a paid up estate of $5,000 pay 
able to your beneficiaries at your death. 

(c) In case you suffer permanent 
tctal disability from accident or di- 
sease before the date set for the pay- 
ment of the endowment, we will pay 
you an income of $50 per month as 
long as you live and suffer such dis- 
ability, and at the end of the 20-year 
period f* ‘m date of issue $5,000 in cash 
to you: fiving, or if your death sooner 
occurs to your family or estate. 

Yes. The $50 a month to you, 
continue after you have received 
$5,000 cash as long as you live 
suffer permanent total disability. 

(d) It is impossible to lose your 
equity after two years even if you dis- 
continue your deposits. 

(f) You can borrow on the security 
of this contract after two years at 5% 
per cent, 

(g) The cash received by you at the 
end of twenty years, if living, is great- 
er than the total deposit§ made by you. 
In addition your family’ wilf have had 
the protection of $5,000 insurance and 
the protection in event of permanent 
disability throughout the twenty ‘years. 

(h) If you make the annual deposits 
for five years and then discontinue 
payments, and die within twenty years 
from date of issue of the contract, $5,- 
000 will be paid to your family or heirs 
at} your death. 

Twenty-year endowment contract at 
age 33. 


will 
the 
and 


* + * 

A few points of infor- 
mation upon the sub- 
ject of the income 
tax are given as fol- 
lows by the Fidelity 
Mutual “Field Man”: 

The income tax in its various rami- 
fications is still a puzzling problem to 
men in all lines of business, and it is 
quite natural that we should have 
questions put to us now and then as 
to its application to the life insurance 
policyholder. The agent does not want 
to be a dispenser of misinformation and 
therefore should equip himself with 
the facts. We give below the more im-, 


Life Insurance 
and the 
Income Tax 


portant points upon which qmpetions.. 


are likely to be asked. 

Proceeds of a Life Policy Paid to 
an Individual Beneficiary.—These are 
entirely exempt from the Federal In- 
‘come Tax, and this fact in itself offers 
an excellent talking point for life in-’ 
surance. 

Proceeds of an Endowment Policy 
Pafd to the Insured.—The insured is 
required to return for taxation only the 
profit ‘represented by the difference ber 
tween the amount received from the 
company and ‘the total amount of the 
premiums he has paid to the company. 
He cannot, however, take credit for 
interest accumulations on his _ pre- 
miums. After receiving the proceeds 
of an endowment policy, if he should 


insured is required to return for taxa- 
tion only the profit represented by tana 
difference between the amount received 
and the total amount of premiums paid. 

While there are many questions in 
connection with the Income Tax Law 
which have not yet been cleared up by 
definite rulings, it is our view of the 
case that the insured under an “In- 
come for Life” contract would not have 
to return for taxation the income re- 
ceived by him under his contract unless 
and until the total amount so received 
equaled the total amount of the pre- 
miums he paid to the company. 

Life Insurance Dividends.—The divi- 
dends on current premiums on a life 
insurance policy are in the nature of a 
refund. They are not income and are 
therefore not taxable. After the pre- 
miums on'a policy have been fully 
paid, as in the case of a twenty pay- 
ment life form that has reached the 
end of the premium payment period, 
the subsequent dividends would be in- 
come and mest be returned for taxa- 
tion. 

Proceeds 
ration Policies. 


of Partnership or Corpo- 
These must be shown 


in the income tax return as to the 
profit represented by the difference be 
tween the amount actually received 


and the total amount of the premiums 
paid. Some time ago the Treasury De- 
partment made a‘ruling under which 
premiums paid on account of partner- 
ship or corporation policies were allow- 
able deductions in making a return of 
income. This. ruling was recently res- 
cinded. A partnership or corporation 
that made deduction of premiums paid 
while this ruling was in force could 
not, of course, again take credit for 
those same premiums in returning for 
taxation the proceeds of such policies 
at death or maturity. 

Cash Value Paid on Surrender.—The 
proceeds from the cash value of a 


policy paid on surrender are returnable 
for taxation only as to the profit rep- 
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Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
It is first in the world in amount of 

insurance in force... .$3,936,181,898 
It is greater than any ‘other company 

in America in the number of: its 


policies ....... ‘eames 18,262,933 
It stood first in the world in amount 
of insurance seen in 1917 
Fie ie RSE ey . -$791,060,002 

It stood first in hie weet in gain 
in insurance in force in 1917 
semaren $0:608s6.00.¢,0:0. 6.6 sree 


It stood first in the wea in gain in 
income in 1917 $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOUN R. HEGEMAN, 


President 








Seventy-Five Years Ago 


On the first of February, 1843; The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 

Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


resented -by the difference between the 


amount received and the total premi- 
ums paid. 
Policy Loans.—Money obtained by 


the policyholder as a loan against his 
policy is merely an indebtedness and 
not returnable for taxation, but in 


is 
event of subsequent surrender, the 
amount would have to be accounted 


for in settlement and would be subject 
t« taxation the same as in the case of 
the proceeds of a policy arising out of 
an ordinary surrender. ‘The interest 
paid by the policyholder on a policy 
loan is deductible from income in mak- 
ing return for taxation. 
Annuities.—The proceeds of an annu- 
ity contract are returnable for taxation 
only as to the profits represented by 
the difference between the amount ac- 
tually received and the amount ac- 
tually paid in premiums. This applies 
only where the annuitant who _ pur- 
chased the annuity is himself the re- 
cipient of its benefits. The beneficiary 
of a policy of annuity purchased by 
some one else stands in the same rela- 
tion as the individual beneficiary under 
a life insurance contract, and is not 


taxable. 
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A prominent life agent of 


An New York City is using 
Effective this letter to advantage: 
Letter Dear Sir: Six per cent. is 

a high percentage for a 


trust fund, is it not? Most investments 
yielding 6 per cent. lack security. Here 
is one guaranteed by a corporation 
worth over $100,000,000. This corpora 
tion authorizes me to make an offer 
such that our client may create for his 
wife or child, a 6 per cent. trust estate. 
If he dies we pay, for example: $100 a 
month as long as his wife lives and 
$20,000 at her death. 

If you become totally disabled physi- 
cally, we also pay you $100 a month as 
long as you live; then the $100 a month 
to wife, for life; and then $20,000 at 
her death. 

The cost is less than you might sup- 
pose. 

Not sold by mail. Interview by ap- 
peintment at your convenience. 

ANNOUNCE ‘MEETING DATES 

The Equitable Life Assurance So- 
ciety announce the following meeting 
dates for its agency clubs: 

Eastern Century Club, the New Mon 
terey, Asbury Park, July 9-13. 

Southern Century Club, the Home- 
stead, Hot Springs, Va., July 15-19. 

Central Century Club, the Home- 
stead, Hot Springs, Va., July 19-23. 

Pacific Century Club, Tahoe Tavern, 
Lake Tahoe, Cal., July 29-Aug. 2. 

CIVILIAN. WAR CLAUSE 

The civilian war clause of the Equi- 
table Life Assurance Society, providing 
for a single additional premium of $25 
per $1,000 on civilians who perform 
work in belligerent countries in con- 
nection with the war, or who travel or 
reside in war zones, has been amended 
sv as to provide for a refund one year 
after the end of the war of any part 
of the extra premium as shall not have 
been required tu pay death claims due 
to such residence or travel. 

Major Francis R. Stoddard, Jr., Sec- 
ond Deputy Superintendent of Insur- 
arce, has been commissioned a major 
i: the Ordnance Reserve Corps of the 
Army. Recently he returned from 
Kurope where he made a study of air- 
craft defense. Since then he has spoken 
nearly every night in helping arouse 
the war spirit of America and in aiding 
the sale of Liberty bonds. Major Stod 
dard has made a splendid record with 
the Department, and is extremely popu- 
lar. He has four children. Daniel F. 
Gordon, chief examiner of fire com- 
panies, is taking his place. 
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Right of Mutual Companies to Give 


(Continued from page 1) 


ized under the laws of this State may 
appropriate ‘aad expend .such sums as 
they may deem expedient, and as in 


their. judgment,.will contribute to the. 


protection of the corporafe interests. 

A significant line of his opinion is: 
“The question is not one of permitting 
the ,use of corporate moneys for what 
are or may be called ‘worthy objects’ 
outside the corporate enterprise, but for 
the maintenance of the very foundation 
of the corporate enterprise itself.” 

The opinion of Judge Hughes was giv- 
en to Charles D. Norton, chairman of 
the Insurance Division of the Second 
Red Cross Drive, Corporation Campaign, 
and thousands of copies of the opinion 
have been printed and distributed by 
Mr. Norton. 

Judge O’Brien’s Opinion 

The Hughes opinion is only one of 
about hal? a dozen from eminent legal 
counsel. Morgan J. O’Brien has given 
an opinion aiso, a few extracts of which 
follow: 

“No earthquake or plague, however, 
in its disastrous effect can be compared 
with our defeat in this war. ‘The 
enormous expense which a single day's 
unnecessary duration of the war in- 
volves must be distributed among all 
the various property interests in our 
country in one way or another. No in- 
terest can avoid contributing its share. 
I am, therefore, of the opinion that ir- 
respective of any statute, the directors 
of our corporations may properly make 
reasonable contributions to the Red 
Cross without consulting the stockhold- 
ers or other beneficiaries.” 

Among others who have given 
opinions are John G. Milburn, Richard 
V. Lindabury and ex-Judge Ingraham. 
These have all upheld the constitution- 
ality of the act. 

What Superintendent Phillips Said 

Superintendent Phillips, of the New 
York Departmenf, in a letter to Haley 
Fiske, vice-president of the Metropol- 
itan., says in part: 

“This department will make no ob- 
jection to a reasonable contribution to 
the present War Red Cross Fund, It 
must be expressly understood that the 
department thereby does not waive its 
right to object to any contribution 
which may hereafter be made by your 
company, or other mutual life insurance 
companies for charitable or other 
worthy purposes not directly connected 
with the prosecution of the war.” 
Fiske Calls Red Cross a Great Factor 

in Winning the War 

The Eastern Underwriter this week 
asked several life insurance officials to 
comment upon the situation. Haley 
Fiske, vice-president of the Metropol- 
itan Life said: 

“Your letter of the 18th is received. 
Our view of our legal authority to make 
a corporate subscription is indicated by 
the fact that our finance committee has 
authorized a subscription to the Red 
Cross Fund. We have the authority of 
our Counsel, Mr. John G. Milburn, of 
another eminent lawyer who in occa- 
sion has acted as counsel for us, Mr. 
R. V. Lindabyry, and the opinions of ex- 
Judge Hughes and ex-Judge Ingraham, 
which, no doubt you have seen, that 
a mutual insurance company is author- 
ized to make this subscription. These 
opinions discuss and decide the question 
from different angles and points of view. 
We have no manner of doubt ourselves 
of our. right to make this subscription. 
We have paid out in death claims be- 
cause of the war nearly two and a half 
millions of dollars; a million and a half 
of our policyholders are within the draft 
age. We believe the Red Cross is 
worthy of assistance by us if for no 
other reasons than their ministrations 
to our policyholders. Beyond all that 
we are convinced that the Red Cross 
has been, is and is going to be a great 
factor in winning the war and defend- 
ing this country against aggression and 


that it is a material part of Govern- 
mental war activities. We. helieve’ it 
is necessary to support the Red Cross 
as a measure of protection to’ our 
assets. 

“We have not thus far considered 
any other organization as entitled to a 
subscription, either under the authority 
of the act or under the general right 
of the company to protect its property. 
Each case, if any. such arise, will have 
to be decided by itself.” 

The officer of one company, which 
doubts the wisdom of mutual company 
subscriptions, said to The Eastern Un- 
derwriter: 

“The recent legislation is not man- 
datory nor directory. It is merely an 
assent of the State Government that 
directors and trustees of New York life 
insurance corporations may expend 
such sums of their policyholders’ money 
as ‘in their judgment will contribute to 
the corporate interests’ of such com- 
panies, It is doubtful whether this 
legislation has added anything to the 
power which directors or trustees pre- 
viously possessed. Money of policy- 
holders could always be rightly expend- 
ed for corporate purposes, and under 
the new legislation the directors or 
trustees are limited in their expendi- 
tures to ‘protection of corporate inter- 
ests.’ In this view such directors or 
trustees of insurance companies as have 
heretofore refused to vote away policy- 
holders’ funds for charitable objects 
will find little in the new law to stimu- 
late their generosity with other people’s 
money, while others will find full war- 
rant for such generosity.” 





TWO RECORDS 


What W. Logan Shearer and H. F. 
Pardieck, Northwestern Mutual, 
Have Done 

“Field Notes,” published by the 
Northwestern Mutual Life, has not 
made many personal references to 
agents, but an exception is found in 
the current number in favor of W. 
Logan Shearer and H. F. Pardieck. The 
comment follows: 

W. Logan Shearer, the very capable 
district agent at Lexington, Kentucky, 
has just completed six years of consec- 
utive weekly production. We hope Mr. 
Shearer is as proud of his record as we 
are. Here is what he has to say about 
it: “The determination to write at 
least one completed application each 
week has been a great thing for me. 
If every agent in our Company would 
make up his mind to do likewise you 
would have a whole regiment in your 
Marathon Club as it has been no trou- 
ble for me to report insurance on at 
least one hundred lives during the past 
five agency years. This letter to you 
is not written as a means of singing my 
own praise but with the one thought 
that you may be able to impress on new 
men just entering the life insurance 
business what it would mean to have 
something definite in view and then at 
a)l hazards carry it out.” 

Mr. H. F. Pardieck, district agent 
at Richmond, Indiana, has been writ- 
ing applications for the Northwest- 
ern for the past twenty-eight years and 
during that time has made some re- 


markable records. For many years he: 


has had an ambition to write $100,000 
in one month, but never quite made it. 
During April he went “over the top” 
for an even $100,000 written,on several 
lives, and all secured in his home town, 
which, according to the 1910 census, 
had a total population of only 22,324. 
Richmond-'now has over $2,000,000 
Northwestern in force. 

Such an incident would’ certainly 
seem to indicate that conditions are 
right for breaking records and that 
business can be had if the grit and 
determination are there, 








THE BERKSHIRE LIFE INSURANCE 
. OF PITTSFIELD, MASS. ~~ EO, 
Incorporated . 185) 
W. D, WYMAN, President : 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE, LITERATURE 
Ambitious, Productive and Trustworthy Life. Agents. may be benefitted 
by. corresponding . with ; 
W. S. WELD, Superintendent of Agencies 















Organized 1871 


LIFE INSURANCE COMPANY. OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST.-STRONGEST, Southern Life Insurance Company 
Issues the most liberal, forms, of, Ordinary Policies from $1,000.00 to 

$50,000.00, and Industrial Policies frém $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 








DOOD ° ccvecccsccdoreveceedectobedsteeevedees Gnesagepececnedsderereeneedoeeevosees $ 16,560,439.04 

Liabilities ........... jeneeeoneputansennsiigenipbanstainen : 

CRETCE GN. MOGINEL ccacecccncescsusebectcaseccledabvdecesskeidbelbeebbebhosacwel aepiate 

Insurance in Force,. hoeeaiaisbinti06esesebesobonseeussesoourseses 131, / 

Payments to Policyholders since Organization ..........ceccsseeeeeseeeess 19 

Is paying ite Policyholders nearly........s0..+sscesseseeees 500,000.00 anectis 
GOOD TERRITORY FOR LIVE AGENTS 





























NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS — 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 
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In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 


A flexible contract, known as the Convertible Policy, which can be 
conyerted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy, 


A Bond isaued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 

1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life.equal to one-tenth of the face of the policy. 

3. Upon the dea f the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 


amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 
Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. 8. 
120 BROADWAY, NEW YORK 
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This newspaper is owned and is pub- 
lished every Friday by’ The Eastern | 
Underwriter Company, a New York ‘cor- 
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105 William Street, New York City. 
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the office of this newspaper. 
2497 John. 


Subscription Price $3.00 a year. Single 


copies, 25 cents. 

Entered as second-class matter Janu- 
ary 4, 1907, at the Post Office of New 
York, N. Y., under the act of Congress 
of March 3, 1879. 





THE LESSON TAUGHT BY H. A. 
BARKER’S LIBERTY LOAN 
SUCCESS 

weeks ago Harold A. Barker 

was an unknown industrial agent in 

srooklyn. To-day, there is not a gen- 
elal agent in New York City who has 
not heard of him and his remarkable 
achievement in personally obtaining 

4,851 subscriptions in the Third Liberty 

Loan campaign. How he did it is told 

on page five of this paper. That a man 

working without friends or influence in 
the greatest city in the new world can 
pile up such a record is a beacon light 
for every life ingurance agent in the 
land, When Barker détided to sell 
Liberty Loan bonds it became a pas- 
sion with him. He could not get up 
too early in the morning; he could not 
retire too late at night, It was work, 
work, work, for seventeen or eighteen 
hours a day. It was being everlastingly 
ov the job. His soul was in it; he 
forgot the flight of time. Claiming no 
unusual ability he says anybody can 
do what he did. But nobody duplicated 
Burker’s feat. It is easy to see that 
he will make a great success of life 
insurance if he can devote to it his 
spirit and can control the will that 
made his record as a bond salesman 
without equal. And from his experi- 
ence a great many life insurance ser- 
pons can be and should be drawn. 

Merely to sell life insurance is an in- 

spiration, in itself. If it once “gets 

hold” of an agent who will then work 
hard, nothing can stop him. 


A few 





SOLYING -THER TRAFEIC PROBLEM 
BY UNITED ACTION 

There was a time ‘when men were 
satisfied to amble along under condi- 
tions as they existed, loath to exert. 
themselves to correct the evils they 
knew to exist. No concerted effort 
was made to fathom the causes ‘from 
which the évils“arose. That was true 
of fire preventfon and later of in@us- 
trial accident prevention, It is now 
equally true of that new phase of acci- 
dent prevention which relates particu- 
larly..to. the motorvehicle. . lias 

But man’s attitude has changed. He 


' 


now seeks to discover preventable 
causes and to remove them. Years ago 
the more advanced fire insurance men 
realized that it was folly to go on pay- 
ing millions for fire prevention without 
studying the causes which made those 
expenditures necessary. Of course, 
they met with opposition, skepticism, 
inertia. 


But the prevention pioneers were not 
deterred. They worked on, the agents 
giving their time and the companies 
spending their money. Now they know 
that fire prevention pays big dividends. 
Here is a concrete example: By close 
co-operation the citizens of Portland, 
Oregon, reduced their fire loss from 
$1,762,493 in 1914 to $276,744 in 1917, 
and 1918 losses are so far only half 
of those in the same period of 1917. 


In industrial accident prevention 
very much the same conditions existed 
as in fire prevention. ‘mployers 
scoffed at the idea of materially re- 
ducing the loss of life and limb. They 
saw only the phantom of expense in- 
cident to establishing the new regime. 
They despaired of educating the work- 
ers to a sense of caution and a regard 
for the safety of others. Industry was 
like a battlefield. Must it also be so 
on our highways? Surely not. 


Again the insurance men, in the field 
and in the company offices, threw their 
weight against this industrial evil and 
it gave way. It became profitable to 
the companies, employers, employed 
and the agents to prevent accidents. To 
the latter because the new service they 
rendered increased their prestige in 
their respective localities. All insur- 
ance men know the result; how it 
amazed the most skeptical. The rec- 
ords prove it. 


Extensive and growing use of the 
motor vehicle has created an accident 
hazard peculiar to _ itself. It has 
reached undreamed of proportions. Ad- 
vanced underwriters realize that the 
time is ripe to wage an unrelenting 
campaign against this new peril. To 
be successful, accident prevention re- 
solves itself into a continuous cam- 
paign to inculcate the habit and thought 
of carefulness. Carelessness is the 
chief obstacle. Just one human frailty 
to be ‘overcome. 


Fortunately there is ready an effi- 
cient’ organization among the automo- 
bile owners with which to co-operate— 
the hundreds of automobile clubs. The 
progressive insurance companies have 
prepared special literature of a high 
order which is ready for distribution 
to interested agents and others. This 
literature is not commonplace; it is 
the best that money can buy. “Safety 
for the Motorist,” issued by the Aetna 
Casualty’ & Surety Co., is a good ex- 
ample. Caution cards are issued with 
licenses. State highway commissions, 
motor vehicle departments and other 
governmental agencies are co-operating 
to educate the public. The National 
Safety. Council is waging a _ special 
campaign against automobile accidents. 


Satisfactory results can be- obtained 
only by reaching the individual driver. 
The agent, the company and the auto- 
mebile.club,.working.together, can turn 
the trick. But the insurance man must 


THE HUMAN SIDE OF INSURANCE 








ROBERT M. NUGENT 


Robert M. Nugent, assistant secre- 
tary of the National Surety Company, 
is shown in this picture speaking in 
the Liberty Bell at the City Hall, New 
York, in the recent Liberty Loan cam- 
peign. In this talk and by touring 
restaurants and hotels along Broadway 
every night Mr. Nugent sold $300,000 
in bonds. 

> + * 


George Turner, who has resigned as 
deputy of the Indiana Insurance Depart- 
ment to become general counsel of 
the National Council of Insurance Fed- 
erations, is extremely popular with 
members of the Federation and the Na- 
tional Association of Casualty and 
Surety Agents. His defense of the 17% 
per cent. acquisition cost on various 
occasions was strong and important. 
Before going with the Indiana Insur- 
ance Department he was secretary of 
the Indiana Federation. Mr. Turner is 
a lawyer by profession, and in his early 
thirties. 


start it. He should not ignore the op- 
portunity to put himself forward in a 
good cause. 

Nor is this a labor of love. Far from 
it. Every town has its traffic problem. 
It is interesting; it can be worked out. 
(tt would be an honor to any local agent 
to be known as an authority, even a 
“bug” on this subject. That would be 
a good form of publicity. Fire and 
liability agents have risen in the esti- 
mation of their clients by just such 
work. 


The impression exists that the motor- 
ist never can be taught proper regard 
for safety. But he can, he must, and 
the insurance men are the logical 
apostles of the new creed. The pedes- 
trian must likewise be educated. 


“very town has its traffic problem. 
Interest yourself in it; make it your 
hcbby; distribute special literature on 
automobile accident prevention; inter- 
est the local automobile club, the police 
department, the board of trade, the 
courts. Become a factor in this nation- 
wide campaign. High fire or accident 
frequency mitigates morally and physi- 
cally against any community in which 
it is allowed to run rampant, 





Henry Moir, who has been elected 


president of the Actuarial Society of 
America, is a graduate of that famous 
boys’ school in Scotland—Watson’s— 
which has turned out as graduates ten 
prominent actuaries now with Amer- 
ican companies. Mr. Moir for years 
has been an authority on all matters 
having relation to the scientific side 
of life insurance. During a busy career 
he has found time to write books and 
articles which have done much to edu- 
cate the younger men in the business, 
and he has also taught actuarial prin- 
ciples at a local university. Before go- 
ing with the Home Life, of which he 
has been actuary for some years, Mr. 
Moir was actuary of the Provident Sav- 
ings. As are most of the other actu- 
aries Mr. Moir looks at life philosophic- 
ally, is always in good humor and 
thinks the world a mighty fine place 
in which to live. Just what there is 
about cube root and such problems, the 
mastery of which makes the average 
actuary a congenial person to meet and 
to swap stories with, has never been 
clearly defined, but it is a lot more fun 
traveling on a long distance train with 
a crowd of actuaries than with a sim- 
ilar aggregation of—well, editors, for 
instance. The writer of this personal 
has never seen an actuary lose his 
temper, get excited or be too busy to 
talk. Other officers elected by the Ac- 
tuarial Society of America are William 
A. Hutcheson, second vice-president of 
the Mutual Life, and A. B. Wood, Sun 
Life, vice-presidents; D. G. Alsop, Prov- 
ident Life & Trust, treasurer; W. M. 
Strong, Mutual Life, secretary, and J. 
S. Thompson, assistant secretary of the 
actuary of the Mutual Life, editor of 
the proceedings. 
* * o 


John G. Simmonds, president of John 
G. Simmonds & Co., Inc., who last week 
announced his retirement from active 
business because of ill health, has had 
a long experience as an underwriter. 
He started with the Commercial Union 
in 1898, going with the Sun in 1901 and 
with Weed & Kennedy in 1903. In 1905 
he entered the local agency business 
at New Rochelle with his brother, un- 
der the firm name of C. E. & J. G. 
Simmonds. In 1910 he sold his local 
agency business to Fred S. James & 
Co., and was with the firm as manager 
of its suburban department for one 
year. He then went with F. R. Cruick- 


shank & Co., as suburban underwriter, ; 


and in June, 1913, he purchased the 
agency plant of that firm and organized 
the suburban agency of John G. Sim- 
monds & Co. In February, 1916, R. B. 
McFall entered the agency and it was 
incorporated with Mr. McFall as vice- 
president. Mr. McFall will continue 
the business as heretofore. Mr. Sim- 
monds has been troubled with ill health 
for some time and his retirement is 
to permit him to recuperate. 


Oscar B. Haller, who came to the 
Eguitable Life Assurance Society from 
a small Michigan company in 1914, 
built up a $2,000,000 agency in a 
sparsely settled community in Northern 
Michigan. Because of his success in 
a constricted field he has been made 
agency manager in Toledo. 

+ + * 


George W. Ellis, editor of the “Trav- 
elers Record,” is confined in the Hart- 
ford hospital with typhoid fever. He 
has been ill about two weeks and went 
to the hospital last Friday. 

*- * * 


Percy V. Baldwin, assistant secre- 
tary of the life department of the Trav- 
elers, is recovering from a severe case 
of septic poisoning which resulted from 
an operation for the removal of his 
tonsils two weeks 2g0, 
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FIRE INSURANCE DEPARTMENT 





United’ British °'~: 
To Start Soon 


TO BE ENTERED IN ALL STATES 








Fire Department is Under Management 
of George A. Viehmann and 
Gresham Ennis 
Within the next three or four weeks, 
the United British Insurance Co., Ltd., 
of London, will be ready to start writ- 
ing fire business throughout the coun- 
try. C. P. Stewart & Co., Inc., are 
the United States managers of the Com- 
pany and the fire branch will be under 
the direct management of George A. 
Viehmann, president, and Gresham 
Ennis, secretary of the New Jersey 
Insurance Co., who are both vice-presi- 
dents of C. P. Stewart & Co., Inc. The 
executive office of the fire insurance 
branch will be at 40 Clinton St., New- 
ark, and of the marine branch at 56 

Beaver St., New York. 

The United British has complied with 
the requirements of the New York 
State Insurance Department and has 
been licensed to do business in that 
State. The Guaranty ‘Trust Co., of 
New York, is the United States trustee 
of the Company. In addition to the 
fre and marine requirements, the 
United British has placed in the hands 
of its trustees and United States man- 
agers further funds, making the total 
with which the Company will start 
business $1,000,000. 

TO ADDRESS BANKERS 

Frank H. Smith, Commissioner of 
Banking and Insurance, New Jersey, 
made a talk to the New Jersey Bank- 
ers Association in Atlantic City on 
May 17. 

SILVEY TO WED’ 

A. M. Silvey, of Coe & Silvey, one 
of the ablest of the younger brokers in 
New York City, is to marry Miss Ger- 
trude Phillips, daughter of Richard 
Phillips, of Oroville, Cal., in June. 

MILLIGAN CHAIRMAN 

President Milligan, of the Phoenix 
of Hartford, is chairman of the Red 
Cioss Committee of Hartford. 





Lynn J. Bickelhaupt, formerly an in- 
spector of the Underwriters’ Associa 
tion of New York State, received the 
first letter delivered in Syracuse by 
the airplane mail route. 

John P. Hollerith, of Chicago, will 
soon be added to the colony of West- 
erners now in New York. He comes 
from the Hartford to the Continental. 





Field Conference 
of Automobile Co. 





SPECIALS MEET IN HARTFORD 





List of Topics Covered and Names of 
Speakers Given—Committee 
in Charge 


Field representatives of the Automo- 
bile Insurance Company of Hartford are 
holding a conference at Hartford this 
week, the second in the history of the 
Company. Forty-five special agents are 
in attendance. 

On Tuesday J. W. Robertson, super- 
visor, Chicago, spoke on “Inspections”; 
W. 8S. Hart, home office examiner, on 
“How Field Men Can Assist Examin- 
ers”; A. J. Towne, special agent for 
New Jersey and Eastern Pennsylvania, 
“How Examiners Can Assist the Field 
Men”; William L. Mooney, agency su- 
pervisor, “Co-Operation Between Fire 
and Casualty Special Agents.” Lunch 
was served at the Hartford Club, after 
which this was the program: “Our Sup 
ply Department,” Edmund W. Danahy, 
supervisor of supplies at the home of 
fice; “Special Risk Department,” L. C 
Shaul, supervisor of special risks; 
“Sprinkler Leakage and Combination 
Residence,” Dwight G. Stone, secretary 
of miscellaneous lines of the Company; 
“Agency Development,” A. G. Hancock, 
Baltimore. 


Wednesday’s Program 

At the convention on Wednesday the 
following program was discussed: J. 
H. Patterson, New York City manager, 
“Co-operation”; J. R. Edsall, home of- 
fice examiner, “Survey Slips and Edu- 
cation of New Agents”; G. M. Basley, 
“The Texas Field”; J. F. Decker, Jr., 
superintendent of the explosion depart- 
ment, “Miscellaneous Lines.” An out 
ing and beefsteak supper at the Weth 
ersfield Country Club is scheduled for 
this afternoon. 

Thursday’s schedule of speeches in- 
cluded “Cotton,” by T. Graham Hall, 
of Nashville; “Accounting,” by H, C. 
Warner, in charge of accounts; “What 
We Are Doing in the Statistical Depart 
ment,” by J. C. Mayorga, of the statis- 
tical department of the Company; “Oil,” 
by Hunter L. Martin, of Oklahoma; 
“Use and Occupancy,” by R. R. Stone, 
special agent at Syracuse, N. Y.; “Lines 
and Classification,” by W. E. Jones, as- 
sistant secretary of the Company. 

The general committee in charge is 
J. GC. Barden, secretary of the Company; 
W. F. Jones, assistant secretary; C. R. 
Fulton, executive special agent; H. J. 
Parker, superintendent of loss depart 
ment. 





WILLIAM H. 


15 William Street 





THE NIAGARA 


FIRE INSURANCE COMPANY 


OF NEW YORK 


Announces the appointment 


of 


McGEE & CO. 


General Agents 
MARINE DEPARTMENT 


NEW YORK 














; _lHeE AUTOMOBILE==> 


INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 








FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS =XPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
JETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. | 

















THE 


WILLIAM H. KENZEL CO. 
FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA, 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPAIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 1870 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$357,318.58 


63,479.83 


96,379.07 


Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Meeting the Inter-insurers 
To meet the competition of inter-in- 


the Smith-Lawson- 
Coambs Company, Chicago, offered 
$100 reward to the first broker in 
Chicago who is able to,secure a bona 
fide application for a Georgia Casualty 
policy containing an indorsement cov- 
ering the features of the inter-insur- 
ance policy, signed by the assured and 
approved by the Illinois Insurance De- 
partment. The indorsement provides 
that at the expiration of the policy the 
company will refurn to the assured an 
amount estimated at 25 per cent. of 
the premium paid, if the profits of the 
company justify it, the assured agree- 
ing to the other provisions of the inter- 
insurance contract as to management 
expenses, liability, power of attorney 
and waiver of right. 
- + + 


With Davis, Doriand & Co. 
Jacob Zanzok, formerly with | M. 
Blau, is now placer for Davis, Dorland 
& Co. 


surance concerns 


* + + 


James E. Madden in Army 
James EF. Madden, of the brokerage 
department of the Fidelity-Phenix, 
leaves next week to join the army. 
7 + 7 


Morrison With Emsheimer 
Thomas Morrison, for the past five 
years with the up-town office of the 
Aetna Life and affiliated companies, 
has resigned as manager of the acci- 
dent and health department to join the 
office of Charles Emsheimer. He will 

develop general brokerage lines. 

os ” a 


Another Gatti-McQuade Loss 

Another loss was reported this week 
on the Gatti-McQuade warehouse in 
Hoboken. This loss is approximately 
$100,000 which is reported to be mostly 
covered by binders. The last fire at 
this property was last spring and was 
extensively reported in The Eastern 
Underwriter. 

+ 7” * 

Olsen With Starkweather & Shepley 

Charles A. Olsen, for the past thir- 
teen years with R. C. Rathbone & Son, 
has resigned and will start on Monday 
with Starkweather & Shepley in the 
New York brokerage department of 
that office. Through his long connec- 
tion with Rathbone & Son, Mr. Olsen 
is well known to William Street. 

* + ~ 


H. C. Zaro Retires 

Henry ©. Zaro, who for a long term 
of years has been a broker and up- 
town manager of the North River and 
other companies represented by Crum 
& Forster, has discontinued his branch 
office and will retire from the insur- 
ance business. J. Koch, who has been 
with the office for some time, will car- 
ry on the business and retain the space 
formerly occupied by Mr. Zaro as a 
branch office. Mr. Zaro will continue 
to act as agent for various steamship 
companies and banking interests. 

. * “ 


, Tobias With Forman & Herman 

T. J. Tobias, formerly with Henry C. 
Zaro, is now with Forman & Herman, 
succeeding Phillip Honig, now in: the 
army. 

* * + 
Returns to Local Agents 

The $2,000,000: line of the California 
Hotels Company, which operates the 
three: big ‘hotels (Maryland, Green and 
Munhtington): at Pasadena, Cal, has 
‘been ‘revovered from, Hastera interests 
by'the Hogan Company, agency,of Pasa- 
dena) H) J. Sears of the latter firm 
has returned from San Francisco. where 
he completed arrangements for the ex- 
clusive handling of this line. 


Humboldt To 
Be Superior Fire 


WILL INCREASE ITS CAPITAL 


Company Has Net Surplus of $1,200,- 
000—Loss Ratio Last Year 
42 Per Cent. 


(By Tel. to The Eastern Underwriter) 

Pittsburgh, May, 22.--The Humboldt 
Fire Insurance Company is changing its 
name, to the Superior Fire [Insurance 
Company, 

Stockholders of the company are con- 
sidering an authorization of increase in 
capital stock from, $300,000 to $500,000. 

Company Figures 

A..H. Trimble is president of the 
Humboldt, which has gross assets of 
$1,750,616, and net surplus of $1,200,000. 
Last year it received premiums of more 
than $1,000,000, while its loss ratio was 
only 42 per cent. 

The Humboldt was organized in 1871 
with $100,000 capital. In 1910 it merged 
the Allegheny Fire. 





ENTERTAINMENT AND DANCE 


Given by Employes of North British 
Group at the Hotel 
Ansonia 


Employes of the North British & 
Mercantile group of companies gave an 
entertainment and dance at the Hotel 
Ansonia in upper Broadway on Friday 
night of last week. The ball room of 
the hotel was packed, many standing 
up. A surprising amount of good tal- 
ent was exhibited, the singing and in- 
strumental playing being considerably 
above the average. All of the men in 
the Company whose promotions were 
recently announced were present, and 
Assistant Manager C. R. Perkins was 
master of ceremonies. The receipts 
were given to the Y. M. C. A, fund. 

An interesting feature of the enter- 
tainment was that it was managed by 
the War Savings Society of the North 
British & Mercantile companies. 


FOELL WITH HALL & HENSHAW 
(Charles G. Foell, for the past nine 
years with the Phoenix of London, 
mainly in the local department, will 
start on Monday with Hall & Henshaw 
as counterman, 


|INEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. 


CAPITAL FIRE OF N. H. 
PERCY B. DUTTON, Manager, ROCHESTER 


TEUTONIA FIRE OF. PA. 
GEORGIA HOME OF GA, 











SCHAEFER & SHEVLIN 


100. William Street 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phone: John 2312 








JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | SERVICE 80 MAIDEN LANE 
NEWARE NEW YORK 
Phone Market 6536 FIRST Phone John 4560 

















Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 














The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, M.\SS. 


AGENCIES 


5708 Grand Central Terminal, New York 
448 John Hancock Building, Boston, Mags. 
1216 Lytton Building, Chicago, III. 
335 Wabash Building, Pittsburgh, Pa. 
915 Postal Building, San Francisco, Cal. 
04 Central Building, Seattle, Wash. 
tica Fire Alarm Totegragh Co., 
Utica, N. Y. 
Northern Electric Company Limited, 
Montreal, Canada. 
General Fire Appliances Co., Ltd., 
ohannesburg, South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany ~ in - ponasueems of its man 
igement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
too WILLIAM STREET, NEW YORK 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 














FRSA RSENS 


ADEQUATE CLARENCE A. KROUSE & CO SATISFACTION 
FACILITIES LOCAL AND GENERAL AGENTS ~~ SWE RVICE 
ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. | ALL LINES 











PENNSYLVANIA 


NEW JERSEY 








B. M. CROSTHWAITE & CoO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404.5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 


Home Office: 68 William Street 
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Showing the Way being 824, the loss, $276,744.40; was 
F half the loss of the previous year, and 
M4 4 4 the smallest record for the last six- ° 
in rire Prevention poe ra or since Portland has at- Salvaging the Losses 
aine ts present size. The results 
PORTLAND ESTABLISHES RECORD ghow the per capita fire loss has been t J . W h 
; ape 0 reduced from $6.78 in 19124 to $.93 in 
Secretary Blakeslee of Department of 1917. . a arvis are ouse 
Public Affairs Explains Methods . 
Use oo we og! ne plovend 
with our records for , we are ou One encouraging feature of the Jar- have not changed materially. It has 
Portland, Oregon, has reduced its a 7 ee ee oe vis Warehouse loss in Jersey City 4s been impossible to get into the ceHars 
sated loss from $1,762,493 in 1914 to comparison of losses or the first four ‘ke large amount of tobacco which has en hy — he otf! being 
$276,744 in 1917. How this was ac- months of the fiscal year 1917-1918 are been. salvaged, It is in surprisingly BN ice wedi my, ote sco map-n 


complished is told to The Kastern Un- 
derwriter by H. F. Blakeslee, secretary 
cf the Department of Publie Affairs of 
that city, as follows: 

While the ordinance creating the of- 
fice of Fire Marshal was passed in 
October, 1914, fire prevention work did 


not start umtil the following April. 
Fire prevention has worked wonders 
in Portland, having reduced the fire 
loss from $1,762,493 in 1914 to $276,744 
in 1917. I mention these figures to 
give you some idea of what systematic 
fire prevention work has done, and is 
deing for our city. 

The movement for fire prevention 
was taken up first by Arthur M. 
Churchill, of the Civic League, to- 
gether with Walter S. Creach, of the 
Fire Bureau office staff, with the co- 
operation of E. M. Underwood, of the 
Portland Credit (Men’s Association. 
Gwing to the large fire loss, the im 
perative needs of this course of action 
was laid before H. R. Albee, mayor of 
Portland, commissioner in charge of 
the fire department. He was very 
much in favor of the idea and present- 
ed the matter to the council, with the 
result that on October 28, 1914, an or- 
dinance creating the office of Fire Mar- 
shal, providing for better protection 
against fire was passed. Battalion 
Chief Jay W. Stevens, who is now 
manager of the Fire Prevention Bu- 
reau of the Pacific States, was appoint- 
ed Fire Marshal and sent east to study 
fire prevention methods employed in 
the large eastern cities. Upon his re- 
turn to Portland, the Fire Prevention 
Bureau was organized, and a systematic 
inspection of all business houses and 
residences in the city was started. 
Eighty-five deputy fire marshals were 
appointed in the department, two from 
each fire station, whose duties along 
with their regular work, were to in- 
spect two or three hours each day 
when the companies were at sufficient 
Strength to allow them to get away. 

Methods of Inspection 

The men are on duty twenty-four 
hours, with one day off in four. ‘The 
city is divided into districts and each 
company inspector is supposed to at- 
tend to his immediate district. Each 
week the men are called together at 
the City Hall, where fire prevention 
school is held. At this time instruc- 
tions are given by the Fire Marshal 
and hazards needing particular atten- 
tion are taken up and discussed by the 
members. It is generally arranged at 
these meetings that the chiefs give 
talks on prepared subjects, and they 
are also favored with speeches on fire 
prevention topics by the business men. 
We have found this method of getting 
the men together for the purpose of 
discussing intricate problems and ex- 
changing views very instructive, and 
the results we have attained are very 
encouraging. If at any time an inspec- 
tor is confronted with a fire hazard 
that he feels he cannot handle, he re- 
Ports it to the office, and a special man 
is sent ‘to assist him, and invariably 
the problem is solved. 

Record of Alarms 

During the year 1914 there were 1,854 
alarms with a fire loss of $1,762,493,46. 
In 1915 after the enaction of fire pre- 
vention bureau, the alarms were re- 
cuced to 1,225, with a loss of $1,289,- 
372.46. 1916 had 816 alarms and a re- 
™markable reduction in losses, the loss 
being only $554,205.63. In 1917 while 
the alarms were about the same, there 


as follows: 


1917 1918 
Deeember ..... $ 44,734.08  $ 4,044.75 
January ....... 25,533.05 5,919.59 
Webruary ....... 9,512.47 32,587.06 
ED its wine ee 28,805.05  *11,269.57 
cc. rere. $108,584.65 $53,821.00 
*Estimate. 


Incendiarism Suppressed 


An important feature of our success 
in the prevention of fire hus been the 
suppression of incendiarism. which has 
been accomplished by the thorough in- 
vestigation of the eause of every fire 
at the time it oecurs, by our arson 
-quad, and in the last three years with 
the co-operation of the district attor- 
ney’s office, we have been able to get 
58 eonvictions for arson, while previ- 
ous to this time, the city records fail 
tc show any convictions on that count. 

‘We make a thorough house to house 
inspection of dwellings omce a year, 
and all business houses are inspected 
nonthly, starting with ‘Clean-up 
Week,” which generally is the first 
week in May. A short time before we 
siart the “Clean-up Week” campaign, 
we endeavor to get the papers to give 
it as much publicity as possible. As 
en incentive to clean up and also to 
make it profitable, we have been able 
to make arrangements with the paper 
dealers to buy up all newspapers, mag- 
azines, etc., which on the day set for 
that purpose, are delivered to the fire 
stations, where they are weighed up 
by the firemen and paid for. By this 
niethod we collect about fifty tons of 
waste paper yearly. 

As a means of working up enthu- 
siasm and securing the active co-opera- 
tion of the citizens, and especially busi- 
ness men in the fire prevention work, 
we concentrate our efforts on making 
fire prevention day, October 9, a big 
day, opening the day with speeches on 
fire prevention in schools, inspection 
of business houses by business men ac- 
companied by our inspectors, and a 
big parade in the afternoon, which in- 
cludes school drill teams, civic and 
business organizations, with represent- 
ative floats. We have also been suc- 
cessful in securing the co-operation of 
the Ministerial Association, and fire 
prevention talks are delivered from 
their pulpits on the Sunday preceding 
fire prevention day. The moving pic- 
ture theatres have also greatly assist- 
ed us by throwing pictures of fire haz- 
ards on the screens the week preceding 
Fire Prevention Day. 

From the success we have attained 
in the past. we have great hopes for 
the future, and find it ever an inter- 
esting work. 





INTER-INSURANCE HEARING 

Madison, Wis., May 18.—An adjourn- 
ment has been taken until May 29, 
when 4 hearing will be given ‘the Sher- 
man & Ellis inter-insurers operating out 
of Chicago. 
the insurance departments of several 
States have made an investigation’ for 
the operations of Sherman and Ellis. 
A hearing was held on the findings of 
the investigators on last Wednesday in 
Chicago. Several legal questions were 
raised which necessitated an: opinion 
from the attorney general of’ Minois, 
but an adjournment has been taken un- 
til May 29. The States of Wisconsin, 
Kentucky, Missouri, Kansas and Lllinois 
were represented at the last week’s 
hearing. + 


Recently representatives of ° 


good condition, all things considered. 
About $36,000 was realized on tobacco 
recently sold wet weight. This will 
mean a geod price per pound dry 
weight. 


Number 4 warehouse has been prac- 
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over-insurance owing to delays im ar- 
rival of goods which had been bound. 
Also goods had been shipped out and 
the records not brought up to date. 
One company reported $60,000 ever-in- 
surance. There was considerable eare- 
lessness shown by owners in placing 
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WHAT FIRE DID TO JARVIS WAREHOUSE 


tically cleaned out. Thousands of tons 
of wire are ready for sale and another 
tobacco sale will be held before long. 
There was over $350,000 insurance 
placed on tobacco. So much of it was 
gotten out that it occupied practically 
all available clear space and was piled 
eight to ten feet high. A large amount 
of oil cake will be ready for sale soon. 
Conditions in the other warehouses 


RUSSIAN SUPERVISION 





Bolshevik Plan of Monopolizing Insur- 
ance Receives Set-Back 
From Soviet 





The Eastern Company of Warehouses, 
Insurance and Transport of Goods with 
Advances, Limited, is in receipt of ad- 
vices from Petrograd, dated March 30, 
reading as follows: 

Please inform whom it may con- 
cern that all schemes nationalizing 
or monopolizing Russian insurance 
business have been rejected by 
Sovjet Narodnich Komissarov. In- 
stead Sovjet confirmed Law about 
Government control over all insur- 
ance branches. 

This will be read with interest in 
this country, because it will be remem- 
hered. that the Bolsheviks first started 
by nationalizing absolutely everything. 
They nationalized the banks and were 
on the point of nationalizing insurance 
companies. The latter scheme has fall- 
en through, and this is of great impor- 
tance. ‘because the insurance companies 
are guarantors to many thousands of 
people, and if the Bolsheviks had taken 
over these companies, all these people 
would have remained without any guar- 
antee, The Soviet of Narodnich Komis- 
sarov is the main institution ruling now 
in Russia. 

From an insurance and economical 
point of view, this news is of impor- 
tance. 


insurance. Several find that they have 
insufficient cover on certain ware- 
houses, while they are over-insured in 
others. A large foree of men is work- 
ing and there may be considerable 
salvage in building material. There is 
such a shortage of commodities that 
salvaged goods are eagerly sought, 
whereas normally there would be little 
or no demand for them. 


AVERAGES 





Meaning of “General” and “Particular” 
Described by President of 
Fireman’s Fund 





The latest definitions of “general av- 
erage” and “particular average” were 
given by President J. B. Levison, of the 
Fireman's Fund, in a talk before the 
Fire Underwriters’ Association of the 
Pacific a few days ago. He said: 

General average is simply a sacrifice 
made or an expense incurred for the 
general benefit. Take a very simple 
iliustration: A captain finds his vessel 
dangerously close to the rocks and em- 
ploys a tug boat to tow him clear of 
danger. The value of the cargo is 
$100,000 and the value of the vessel is 
$100,000 and the tug beat’s bill $2,000. 
Under these circumstances the vessel 
will pay half and the cargo will pay 
half of the bill. Of course, you under- 
siand that I have given you a very 
primitive illustration, shorn of all com- 
plications and technicalities, of which 
there are naturally many, even in a 
case as simple as this one. 

“Particular average” is, roughly 
speaking, a technical expression for 
“partial loss.” “Hull” is the body of 
the vessel itself. “Freight money” the 
compensation paid the owner by the 
cargo for its earriage, “Average state- 
ment” is nothing more nor less than a 
“Proof of Loss,” as it ts called in the 
fire business. 
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Troy Agents Rush To 
Chamber of Commerce 


COMPLAIN OF RATE ADVANCE 
Companies Say Town Has Been Un- 
profitable for Years, and Justify 
New Rates 


Following an increase in enths made 
in the city of Troy; N.' Y., nearly every 
insurance agent in the town went to 
the Troy Chamber of Commerce, and 
asked for an investigation in order to 
find out why the advance was made, 
and to see what can be done in having 
old rates restored. 

Companies Indignant 

The action of the agents has caused 
considerable indignation in the under- 
writing offices. They say that the rec- 
ord of Troy has been consistently bad, 
and they think it unfair of the agents 
to raise such a fuss in the daily papers. 
Records of premiums and losses of a 
number of companies examined show 
that many companies have lost money 
there for years. The figures of one 
office with a leading agency since 1905 
show premiums of $19,000, losses, of 
$14,000; for another agency, premiums 
of $18,500, losses of $16,500. 

The companies say that there are not 
only too many fires in Troy, but that 
many of these losses have been “set- 
tled” and not adjusted. There is much 
complaint against thé inefficiency of the 
fire department,’ in. which ,,politics is 
said to,be a factor,” The trouble with 
the town was in part analyzed in a 
National Board report in 1912,:%; 


Threaten to Pull Out 


Some compantes~are~ threatening -to 
pull out of the, city, They, say that in 
these days of ‘enormous premium vol- 


ume they. will not stay in any town , 


which is notoriously unprofitable. 





AGENTS OFTEN INATTENTIVE 





F. C, Calkins Says They do not Always 
Answer Important Company 
Letters 

If the Germans were ag inattentive 
to the war game as’sofie of ‘our agents 
are to’ details of their business we 
would have had ‘the Heinies licked a 
couple of years ago, says Fred C. Cal- 
kins, the Jacksonville general agent, in 
the snappy little publication he is- 
sues, called “Florida Chit-Chat.” Don’t 
wear out waste baskets by overloading 
them with pertinent letters from your 
companies. Head offices are having 
their own troubles in these war times 
and it don't look right for an agent to 
let half a dozen letters remain un- 
answered. Postage costs money and 
your time is worth no more than ours 
so help to keep the glow in old glory 
by keeping up with current matters. 


GET CONTINENTAL MEDALS 

The following Continental New York 
State agents will receive the 25 year 
long and faithful service gold decora- 
tion during the first six months of 
1918: H 
J. Edward Poole, Albany; J. Watson 
Burrows, Ripley; Frank A. Alger, 
‘Alden; John H, .Perry, West Henrietta; 
Charles H, Hobbs, Ninevah. 

W. Parker Smith, of Spring Valley 
has recetved one for 32 years’ Rob wes 





John M. Hughes With 
Hartford as Special 


LONG PROMINENT IN JERSEY 





Resigns From Newark Insurance. Sqgci- 
ety—Was Manager of Old. Newark 
Exchange 


John.,,M.,.; Hughes, one. of, the. best 
known fire insurance men in. New Jer- 
sey, has resigned as secretary and treas- 
urer of the Fire Insurance Society of 
Newark to become special agent of the 
Hartford Fire Insurance Company. He 
will be affiliated with the Lasher & Tay- 
lor general agency of the Hartford at 
80 Maiden Lane. Their territory covers 
all of New Jersey, north of Trenton, and 
suburban New York. His new connec- 
tion dates from June 1. 

Thirty Years an Insurance Man 

Mr. Hughes’ first insurance experi- 
ence began about thirty years ago. Fo1 
thirteen years he was with the Under- 
writers’ Association of the Middle De- 
partment, with headquarters at Scran- 
ton, Pa., where he did inspecting and 
rating and had charge of all associa- 
tion work in that territory. In 1902 he 
was made manager of the Newark Fire 
Insurance, Exghange, which position he 
held until the Exchange was dissolved 
by order’ofthe New Jersey Court of 
Errors and Appeals. This was in 1909. 
After that he was proprietor and man- 
ager of the Newark Inspection and Rat- 
ing Bureau until. the Ramsay Act was 
enacted in 1913, and Atlee Brown was 
made, expert... Since: then he has been 
with’ this schedule, rating office; being 
superintendent of surveys until he went 
with the ingurance society.’ 

Mr. Huglies will be:'a valdable’ man 
for the Hartford as he has an unusu- 
ally targe-acquaintance and-knews ev- 
ery angle of the New Jersey and sub- 
urban sithation. 


RED aeaaeaeeEaiete. aiKod —w~ 1 
AMSTERDAM REDUCTION 
The twenty per cent. advance in 
Amsterdam, N, Y., rates has been cut 
to 10 per cent. 





JAMESTOWN RECORD 
There is..some complaint about the 
record of Jamestown, N: Y., where ex- 
perience with a number of companies 
has been bad. 





SOUTHERN TORNADO MEETING 

The annual meeting of the Southern 
Tornado Insurance Association will be 
held in New York to-day in the rooms 
of the Eastern Union. 

Thomas F. Clark, for several years 
secretary to James J. Hoey, second 
vice-president of the Continental, has 
been appointed a chief petty officer in 
the Navy. He expects to leave for 
League Island, Philadelphia, shortly. 





BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 


January 1, 1918 wy 
RABUD srccerseibssecaslalibebies $2,192, 89)4 

Surplus in United States..... 7 927,35 
Total losses paid in United 
States from 1874 to 1917, 
‘neeave ncbhnctane@eutiienes 25,298,472.00 
B, MEIKLE, Pres. & Gen. Meh er 
































London 


Lancashire 


Hire Sresurance Go. Ti, 


OF LIVERPOOL, ENGLAND. 
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FOR 65 YEARS— 


THE CONTINENTAL has built. its name to 
stand for all that is bestin fire insyrpmpe. 4.47 
FAIR, DEALING has won it a leading place 
among agents and the dfisuring public. ” 'y 
CONSTRUCTIVE management: has assured its 
growth in the past and assures a continuation of 

progress in the future. 


FINANCIAL strength insures stability and 
guards against any conflagration danger. 


poet a [FIRE] 


THE CONTINENTAL 
| INSURANCE COMPANY 


Cash Capital - - TEN MILLION DOLLARS 


HENRY EVANS, President 
Home Office 





Managing Branch Offices: 
80 MAIDEN LANE CHICAGO, MONTREAL 
NEW YORK SAN FRANCISCO 


CONTINENTAL COMMANDS CONFIDENCE 




















Firemen’s Insurance Co., Newark, N. J. 


January 1, 1918 


Cash Capital ........:-. esse rene -$1,250,000.00 
Wet BUTI oicclve cdc ers ee $2,384,971.20 
. SURPLUS TO POLICYHOLDERS... .$3,634,971.20 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Secretary 
NEAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 
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Fire Insurance Co. / 


Or Pirrseuac. Pa 





“ 


SECURITY—STABILITY—SBRVICE AND FACILITIES. 
‘MAKE THE NATIONAL UNION A GOOD COMPANY TO.| 
REPRESENT BY EVERY TEST THAT COUNTS. TO 
PROPERLY EXPERIENCED AND QUALIFIED AGENTS 
| NATIONAL UNION SERVICE WILL SPEAK FOR IT- 
| ee peetiven YOU CHOOSE TO MAKE THE TEST. 
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Hartford Companies 
Join in an Ad 

{ INDER-INSURANCH ‘DISCUSSION 

‘Public Told.to Meet Agent Half. Way— 


Effective Bit of Publicity to 
Stimulate. Business 








The Aetna, Hartford, Phoenix and 
Scottish Union. & National are four 
companies in Hartford which signed a 
full-page advertisement in which rising 
values and under-insurance topics: were 
discussed. Pictures of two. umbrellas, 
labeled fire insurance, topped the ad. 
Umbrella No. 1 was over a small block, 
captioned “Replacement Value of Your 
Property in 1914.” Umbrella No. 2 
appeared over a much larger block, cap- 
tioned “Replacement Value of Same 
Property in 1917.” 

Then, in large 
statement: 

“Your fire insurance (unless it has 
been increased to cover all insurable 
interests) no longer protects your risk 
because if fire destroyed your business 
there will be the loss in rental values, 
in profits, in rebuilding undestroyed 
portions of buildings (unless your pol- 
icy also covers rents, profits and demo- 
lition). There will also be loss of time, 
the loss of unreplaceable records and 
belongings, the costs of personal 'in- 
juries, the inconvenience, and you may 
not have enough straight insurance.” 

Suggestion 

This suggestion is then given: “Get 
out your fire insurance policies today 
or write or telephone your insurance 
agent for information that will surely 
benefit you.” 

Continuing the ad says: 

“Rising costs have made what you 
own more valuable. Whether house- 
hold furnishings, merchandisé, fixtures, 
machinery or buildings,-you could not 
replace them today for what they cost. 
You have been adding furnishings, 
equipment, fixtures and making im- 
provements. All have further, swelled 
the value of your possessions.’ Every- 
thing costs more today. Bradstreet, 
Babson, Moody and other statisticians 
show it now takes $1.50 to $2.50 to 
purchase what $1 would buy three years 
ago. 

“Yet you carry insurance based on 
those old inventories—those old costs. 
Your fire insurance no longer protects 
your risk. (This supplies with greater 
force to those whose policies bear ‘con- 
tribution clauses.’) 

“Do you know that fire insurance com- 
panies will pay you the ‘actual cash 
value at the time when such loss shall 
happen’—in other words, the existing 
market or replacement value—if you 
will properly insure? 

“Put your property under a proper 
sized cover of protection. The fire that 
may occur today as easily as tomorrow 


type, appeared the 





THREE REPORTS FILED 


Condition of Foreign Companies Shown 
Following Examinations in 
New York 





Reports have been filed by the New 
York Pepartment on examinations of 
the United* States branches of’ three 
fereign companies as follows: 


Union & Phenix Espanol, Spain, Jan. 1 to 
Dec, 31, 1917. Net premium $1,953,024, received 
from home office $100,000, total income $2,117,904. 
Losses paid $889,385, commissions $609,014, re- 
mitted to home office $82,250, total disburse- 
ments $1,642,551, unpaid losses, $284,173, un- 
earned premium reserve $1,333,765, deposit capi- 
tal $200,000, surplus to policyholders $403,257. 
The sums charged as liability on account of 
unpaid losses is deemed sufficient to meet all 
claims. Since 1913 there was received from the 
home office, $103,857 and remittances thereto 
were $197,048. 

Northern of Moscow, Russia, Jan..1, 1917 to 
Jan. 31, 1918. Net premiums $1,402,311, total 
income $1,454,700, losses paid $525,144, commis- 
sions $464,348, total disbursements $1,039,944, 
admitted assets $1,547,044, unpaid losses $333,- 
847, unearned premium reserve $546,170, deposit 
capital $200,000, surplus to policyholders $410,- 
098. The statement shows the company to have 
been on date of examination in possession of 
$166,993 capital, $33,003 short of statutory re- 
quirement. This wz 18 ade good by an additional 
deposit of $90,000. No re mittances have been 
received from the home office since 1913, and 
remittances thereto have been $100,000, in 1914. 
The capital as reported Dec. 31, 1917, was 
$126,537 less than the statutory requirement. In 
January, 1918, the company cancelled a_ por- 
tion of its risks, thereby making up the de- 
ficiency. 

Warsaw Fire, Russia. Net premiums, 1917, 
$840,721, total income $872,711, losses paid $344,- 
715, commissions $242,307, total disbursements 
$622,236, admitted assets $1,027,798, unpaid loss- 
es $126,026, unearned premium reserve $532,866, 
deposit capital $200,000, surplus to policyholders 
$347,934. Since 1913, the company has remitted 
to the home office $52,500 and received no re 
mittances therefrom. 


SCHEDULE NOW AVAILABLE 

L. & L. Rating Plan Finally Reported 
on at Meeting of Eastern 
Union 

The large cities committee of .the 
Eastern Union made its final report 
last week on the L. & L. Schedule. The 
report was received and the committee 
discharged. The L. & L. plan is now 
an available schedule but no int*mation 
is given as to what extent it will be 
used. 


may find your property but partly pro- 
tected as shown in the illustrations 
above. 

“Get out your policy! Figure your 
present worth. (Your insurance agent 
will show you how to do this if you 
ask him.) You'll find yourself exposed 
to needless losses that a few cents per 
day will, in most cases, end. Don’t de- 
lay! Tomorrow’s fire alarm may find 
you facing financial loss or ruin. 

“Hartford insurance companies do 
not encourage excessive fire insurance 
or insurance on present war-time values 
on property that has depreciated by 
reason of age or wear and tear.” 


Discusses Importance 
of Dye Industry 


WAR’S MOST MARKED CHANGE 





Special Hazard Viewpoint as Seen by 
‘Benjamin Richards—Explosions 
Teach Lessons 





Benjamin Richards, chairman of the 
committee on Mmanufaceturin#' risks ‘of 
the National Fire Protection Associa- 
tion, says that the most marked change 
brought about by the ‘war and one 
bearing all the marks of permanency 
is the rise of our chemical industries. 
From a position of absolute dependence 
on other countries’ for the chemicals 
necessary to our manufacturing we 
have risen to a position approaching 
independence. The value of exported 
chemicals now exceeds the imports. 
Dyes are now being exported whereas 
formerly our dye industry was negli- 
gible. Millions of capital has already 
been put into the dye industry not as 
a war measure, but as a permanent in- 
vestment. The release of patents held 
by Germans aids materially in the es- 
tablishment of the chemical enterprises 
As the field of chemical effort is un- 
limited affecting food, agriculture and 
all necessities of life as well as muni- 
tions of war, its establishment as an 
active and progressive factor in in- 
dustry marks also an epoch in the 
growth of fire protection which must 
be given full recognition. The intricate 
technicalities of this branch of manu- 
facture must be met by fire protection 
engineers fully conversant with the 
technical processes involved in addition 
to their being fully informed in regard 
to the principles and details of fire pro- 
tection. Indeed, the chemical activity 
has already extended into the field of 
fire fighting apparatus and doubtless 
in the near future some of our own 
methods of procedure may be material- 
ly modified by the new influences. 
When our usual routine of thought 
along the lines of the old familiar haz 
ards suddenly receives, as it has, the 
sudden jolt necessitated by the demand 
for differentiation between the hazards 


of trinitrotoluol and dinitrochlorobenzol, 
we may roughly anticipate what the 
future has for us in store. ‘Very for- 
tunately, perhaps, the first few lessons 
are being punctuated from time to time 
by explosions and serious fires which 
will serve to at least lay the. founda- 
tions for future courses of procedure. 

In the textile industries nearly 50 per 
cent. of all the machinery in the coun- 
try is. now at work on Government 
products. Allythe wool has been requi- 
sitioned and a large part of the,raw 
cotton is consumed in’ filling Govern- 
ment contracts for fabrics and ammu- 
nition. 


CITY CLUB OUTING 

The City Insurance Club at its last 
meeting completed plans for its an- 
nual outing. ‘The date seletted is 
Saturday, June 15, and the place is 
Witzel’s Grove, College Point, Long 
Island. The steamer “Cleremont” has 
been chartered for the occasion to- 
gether with a band of twelve pieces. 
The boat will leave pier 11, Kast River, 
a’. 1:30. The plans include games of 
baseball, bowling, running, etc., with 
suitable prizes for each. The boat ac 
commodation is 500 and that number 
of tickets has been provided. The 
tickets cost $5 and include dinner at 
College Point and refreshments on the 
boat. 

The committee in charge of the ar 
rangements includes James F. Hylind, 
ot Gibson & Wesson, chairman; George 
F. Murphy, of the Jackson-Smith 
Agency; John Canning, of the (Con- 
tinental; Carl Ruppert, of the City of 
New York; Harry Youmans, of the 
Hartford Fire; Edward Veitch, of 
Brewster & Co.; Chas. F. Enderly, of 
the brokerage department of the Insur- 
ance Company of North America and 
the New York Underwriters’ Agency; 
Ciaude Yorke, of Cornwall & Stevens, 
and Louis Du Four, of Mather & Co. 


The Kelly-Cooke-Murray Co., of Scott 
dale, Pa., has been incorporated with 
a capital stock of $100,000 to do a gen- 
eral agency business. G. F. Kelly and 
Jesse 8S. Cook, of Scottdale, Pa., and 
James C. Murray, of Turtle Creek, Pa., 
are the incorporators. 





Conservative -- 


Mortgages 
Stocks and Bonds................ 
" eee 
Cash in Office and Banks....... 
Interest Due and Accrued 
BOOED FEE epcccepeccccecece 
Agents’ Balances .......... 





EDWARD HEER, Vice-Pres. & Secy. 





TH HUMBOLDT Fit, ASURANCE co. 
Sound -- 
Statement January 1, 1918 





LIABILITIES 
ee Milde a $ 300,000.00 
Unadjusted Losses .............. 93,290.82 
LMEENOUO: sccncesendssaveenséerveass 1,024,694.02 
| Other OD SSccscddvesudead 28,500.00 
| Net ND Wacctcsevedkalssecces 304,131.20 
Collateral Loans ............ 32,643.75 
Re-insurance Losses Due from 
Other Companies .............. 858.52 | 
$1,750,616.04 | $1,750,616.04 


A. H. TRIMBLE, President 


Progressive 


F. W. SCHRATZ, Asst. Secy. 
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San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 


funds largely supplied by head 
office in Liverpool 


i 


U. S. Cash Assets, Dee. 41,1916 


Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 

1904 - - - a - 












WITHOUT DISCOUNT, from) ‘” 


Surplus, .. ei: 





Liverpool 


$15,827,439.35 
5,460,745.59 
3,239,491.00 
1,427,290.00 


1,051,543.00 





amd Fondon 
ano Globe 
Insurance Co. 


CIMICED 















Over 





Losses Paid in the United States 


HENRY W. EATON, 
HUGH R. LOUDON, Deputy Manager 
J. B. 
T. a, 


$152,000,000.00 


Manager 


KREMER, Asst. Deputy Manager 
WEED, Agency Superintendent 


NEW YORK OFFICE 
80 William Street 
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Annual Meeting 
of National Board 
President Bissell Tells ef Vast Amount 


of Werk Being Dane for 
Government 





CANTONMENTS LOS8 ONLY $3,000 


Gives Reasons for ‘Unusually Heavy 
Loss Ratio—New War Industries 
Bureau 


The great work that the National 
Board of Fire Underwriters is doing to 
aid in the vigorous prosecution of the 
war was outlined by President Richard 
M. Bissell at the annual meeting of the 
National Board of Fire Underwriters 
at the Hotel Astor yesterday. To cite 
one example: since the National Board 
began to supply the Government with 
a vast amount of specific data concern- 
ing factories available for producing 
munitions of war a total of more than 
thirteen thousand separate plants was 


_ covered, 


Property Owners Accept Suggestions 

Thousands of suggestions for im- 
provements made by National Board 
inapectors have been carried into effect 
by the property owners. Mr. Bissell 
briefly described the national service 
and conservation work of the organiza- 
tion which has been phenomenal. The 
result of all these achievements on \the 
diminishing of the fire waste cannot be 
approximately estimated, but it is 
known ‘to be important. 

The national cantonments were fin- 
ished with a total fire loss of less than 
$3,000, and a high governmental author- 
ity attributes this chiefly to the plan- 
ning and work of the National Board 
Mngineers, one of whom was stationed 
at each cantonment for the purpose of 
supervising the installation of fire pro- 
tective apparatus and preventing the ac- 
cumulation of inflammable refuse. They 
also organized temporary fire depart- 
ments to care for the cantonments pend- 
ing their completion and occupancy by 
the army. 

New Bureau of \War iIndustries Board 

In discussing the Fire Prevention 
Bureau of the Section of the War In- 


.dustries Board, Mr. ,Bissell said: 


The fact that insurance companies were able 
to furmish to all departments of the . Gaovern- 
ment such yaluable and detailed information 
concerning property of almost every descrip 
tion, coupled with sensational rumors publish- 
ed in the daily press, whereby all important 
fires were attributed to the acts of alien en- 
emies, brought about a state of apprehension 
in the minds of the officials of several de 
partments at Washington as to the possible 
disclosure of information valuable to our coun- 
try’s enemies through inadvertence or design 
on the .part ef some of the thousands. of ,in 
dividuals having access to the maps and in 


spection reports on file in .avr offices or by 
inspectors an ,the field. Indeed this .appre- 
hension brought about a very serious ard dan- 


gerous condition since the cure for this sup- 
posed eyil which suggested itself to certain 
ofhcials an ,the |Treasury ,Department ,was tq 
establish an,enosmous |Federal Burgau which 
should take over ‘the entire. work of. éngpect- 
ing all risks in any way concerned in the 
manufacture, handling, or storage of Govern- 
ment supplies arnd:to,provide fyrther that in- 


surance Ron, such risks might also be car- 
ried’ by the‘ Gavernment. The first indica- 
tion of these conditions appeared in the re- 


quest from the Treasury Department ; for , the 
investigation arid licensing of #ll inspectors 
and. cerjain rulings ,and provisions for ,safe- 
or the itiformation «in company offices. 
The 
the subject of numerous conferences on 
part) im Washiegten: with . the officials ..of ; the 
‘Treasury Depattment’ and, representatives of 
the Department of Justice, the aval and 
\War Intelligence Bureaus, .and other depart- 
ments, After a period of much anxiety and 
constant efforts to prevent the actual intro- 
duction into Congress of a proposed law mak- 
ing it possible tor the Treasury Department 
to engage in the ‘aotiyities above mentioned, 
in which efforts our! ‘Committee on Laws ren- 


dered most valuable assistance, Government 
officials were fin: wily convinced that the sup- 
posed danger arising from the possession by 
insurance companies of information concern- 
ing the properties which they have insured 


coupled 


= 


entire pmatter thus briefly uthned was 
our ”™ 


does not as a matter of experience constitute 
a serious menace. Consequently the final re- 
sult of all these. pwegotiations was the estab- 
lishment in the ar Industries Board of a 
bureau for the purpose of inspecting and safe- 
guarding so far as possible privately owned 
plants engaged in manufacturing war supplies. 
This bureau has been styled the Fire Pre- 
vention Section of the War Industries Board 
and hag offices in the Quastermaster, General 
Building at Washington. he bureau has been 
organized under an executive committee con- 
gisting of Chairman W..H. Merrill of Chicago, 
r | Mallalie:t . of iNew ork, and Frank 
l,, Pierce gf) Providence, the last named be- 
ing president of one of the factory mutual 
insurance companies. Messrs. George W. Booth, 
our chief engineer, and Charles H., Smith, 
an experienced inspector and adjuster for fac- 
tory mutual insurance companies, have been 
made secretaries and associate chiefs of sec- 
tion, the whole work being further under the 
supervision of an advisory committee con- 
sisting of Messrs. R, M. Bissell, Hartford; 
F, C. Buswell, New York; Henry Evans, New 
York; John R., Freeman, Providence; John 
Marshall, Jr., Chicago; -C. A. McCotter, In- 
dianapolis; C. G. Smith, New York; S. ° 
Tupper, Atlanta; L. R. Welch, Fitchburg. Six 
of this committee, it will be noted, are rep- 
resentatives of stock companies and three rep- 
resent the various classes of mutual insurance 
companies. On the part of the Government 
a co- operating committee consisting of officials 
from the various departments and bureaus has 
been appointed in order to bring about a free 
exchange of information and mutual assistance 
between the new Fire Prevention Section and 
the several arms of the Government service. 
The new section is not intended to super- 
sede the existing agencies that are satisfac- 
torily and adequately performing inspection 
and fire prevention service. Its immediate 
efforts will be direeted to the safeguarding 
of privately owned plants engaged in the pro 
duction of munitions where latateinelon leads 
to the belief that the fire hazard is serious 
and protection inadequate, It is proposed to 
make use of the engineers, surveyors and 
inspectors of all kinds of insurance organiza- 
tions and companies throughoyt the country. 
Enginetrs from the several Factory Insurance 
Associations, Factory Mutual Companies, and | 
private inspection bureaus are being called to © 
Washington for the purpose of acquiring com- 
plete familiarity with what is desired and will 
then return to their own territories where they 
may be called upon for seryice from time to 
time as necessity may require. 


Underwriting Results 

Mr. Bissell, in discussing underwrit- 
ing results, said that all unofficial es- 
timates agree that .the 1917 :fire loss 
was $250,000,000 as compared with $214,- 
000,000 for 1916. Some 1917 figures he 
quoted follow: 
and inland), $495,266,662; losses .(same ‘ 
classes), $230,634,897; increase in lia- 
bilities.during the ,year, $77,108,078; ex- © 
penses, $175,772,120; .profit .(2.37 .per ' 
cent.), $11,751,567. 

The marked increase .in losses for 
the year just closed is probably due to ‘ 
the abnormal industrial conditions 
brought about by .the war, he said, . 
with .extraordinarily cold 
weather during the last portion of the 
year, which jn ,conjunction with the ' 
fuel shortage caused very heavy losses ° 
in highly protected risks of large values. ' 

Losses by States 

The Actuarial Bureau Committee re- 
ported that it is making an .effort to { 
obtain from companies statistics upon 
which to base the publication of a ree- . 
ord by States. : 
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The ;Railway ,Fire Proteetion Associa- | 
on will meet in St.,Louis. October 1-3. 
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Theft and Pilferage Claims Are Becoming a 
Serious Question to Marine Underwriters 


The number of theft and pilferage 
claims that marine underwriters have 
been called upon to pay in the last two 
years on shipments in the United 
States, as well as shipments destined 
for ports and places all over the world, 
has been astonishing to underwriters 
who have had many years’ experience 
in insuring all classes of merchandise 
to all parts of the world, and the 
amount of these claims has been fai 
in excess of the premium charged for 
full coverage, including marine risks. 
In fact, a great many of the larger 
oflices, in view of their experience, are 
eliminating this feature entirely, 
ducing their commitments to the small- 
accepting only 
is absolutely 


or re- 
est possible lines, such 
risks where it 
in connection with valuable open policy 
accounts. 

Railroad and Shipping Port Congestion 

Some of these claims have been in- 
vestigated and it is found that the 
gestion in railroads and congestion at 
shipping ports has a great deal to do 
the increased number of claims. 
In some has been found thai 
the goods come from the interior and 
upon reaching the seaport no available 
space could be found and goods had 
to be trucked and left in warehous 
until available shipping space coultl be 
chartered, and the theft either oc- 
curred while goods were being truckcd 
or while they were left in warehouse 
In some cases the theft occurred while 
the goods were on dock. 

On account of the congestion and 
condition at the ports of discharge ol 
the Allied countries, numerous theft 
ciaims have been presented to marine 
urderwriters. Shipments destined to 
Italy have shown extraordinarily bad 
results. In cases of shipments destined 
to Switzerland there have been some 
very heavy account of the 
leng delay at warehouse at Marseilles 
and at Cette. Shipments to the West 
of South America have always 
been bad, but recently they have been 
worse. Shipments to Brazil and’ River 
P'ate show a very increased amount 
of theft claims. Shipments to Mexico 
oa account of unsettled conditions have 


necessary 


con- 


with 
cases it 


claims on 


coast 


, Shown up very badly to underwriters. 


' losses on steamers which in some ec 


Some Irresponsible Consignees 
A great many thefts. are traced) te 
cases 


; are slight, but when they are presented 


t>» underwriters the amount of same 


has been materially increased on uc- 
count of the same going to irrespons- 
ikle consignees, which have been cer- 
tified to by careless correspondents of 
the underwriters, and unless steps are 
taken by the underwriters to improvc 
conditions surrounding these shipments 
at the United States seaboard, at rail- 
roads and at ports of discharge, under- 
writers writing this class of business 
freely will receive some very heavy 
Icsses which will be far in excess of 
any premium they can receive for in- 
suring both the marine ‘and. theft and 
piiferage risks. 
OBSERVER. 


FIGHTING SALES AGENCIES 


Chicago Office Claims Brokers 
Stop Inroads Upon Automobile 
Business 


Can 





In Chicago considerable trouble has 
been experienced in automobile insur 
ance circles by the activities of sales 
agencies competing with regular brok- 
ers for business. One prominent gen- 
eral. agency there undertook to eurtail 
this practice. They sent a letter to 
the sales agencies and fifteen replied, 
stating that they did not sell insurance. 
Twelve others telephoned their  dis- 
claimers, but would not commit them 
selves in writing. One sales agency 
manager expressed himself as follows: 

Has it occurred to you that if all 
the general agents and branch of- 
fices selling automobile insurance 
should take the position advanced 
by you (writing the business only 
through authorized brokers) there 
would be no occasion to criticise 
the sales agencies, for the very 
simple and obvious reason that the 
cause of the entire trouble would 
be removed? 


“There's the whole thing in a nut- 


shell,” says the general agency. 
“We now leave the matter in the 
hands of the brokers, with the sug- 


gestion that they address an open let- 
ter to every general agent and branch 
office, asking them to declare, over 
their signature, whether they will co- 
operate with the brokers inthe elimi- 
nation of this practice. 

“Secure from every general 
and branch office 


agent 
in Chicago a writ- 


ten pledge to immediately discontinue | 
every arrangement with sales agencies , 


every individual connected 
whereby commission under au- 


(and 
them), 


with 


tomobile policies of any kind, is credit- 


ed or paid to any pergon, firm:or cor- 
poration. | other than » the authorized 
insurnnee brokers of ‘Chicago’ 


“Purthermore,' the brokers of Chicago 


ow 


should maintain a standing executive | 
committee, so complaints may be heard | 
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without delay, and the proper action BRITISH MARINE FIGURES 

taken. Bear this in mind: All the gen eeds 

eral agents and branch offices want In 1916 not a single British marine 

your business, Just get together and company took as much as £2,000,000 in 

find out who’s playing square with ‘you, P'e™miums. Last year three companies 

and who isn’t. received more than that. The 1917 
marine insurance premium income of 


“We predict that united action and 
twelve British companies follow: 





some welldirected publicity will im- 

prove conditions in a remarkably short Premiums. 
— British & Foreign..........: £1,185,300 
ED ccchrsoweeuewe utaal 1,088,800 
SHIP PROTECTION DEE. sc tcnndtis vasdcasar 3,295,900 
At the annual convention of the In- London Assr. ....,...-+++.+: 1,76s5200 
tevnational Association of Fire En- Maritime .,......+.+++s0+0+: pote 
gineers to be held in Chicago June 4-6, Merchants BEEN GAS BRS 2 ped | ale 516,200 
ene ‘topic of discussion will be “Fire Northern Maritime .......... oie 
Kquipment and Protection of Our Na- : — Mata wie ant as 2 om — 
a ere ee eee 
- ae a. OR eo kop cs Uavansstiveive 2,371,600 
MULLINS TO LECTURE WORE acccavicntecscgeneeues 760,400 
Hugh A. Mullins, manager of the The loss ratios over 60 per cent. 
average adjusting departments of Par- were: Indemnity, 62.43; London Assur- 
sons & Eggert and Marsh & McLennan, ance, 60.10; Maritime, 66.67; Northern 
will deliver a series of lectures on Maritime, 63.20; Provident Accident, 
marine insurance before students of 64.54; Sea, 84.24; Ulster, 84.24; Union, 

New York -University in the ‘fall. 60.20. 





We ‘beg to ‘announce our appointment as 


MARINE MANAGERS 


of the 


“AMERICAN EQUITABLE ASSURANCE CO. 
OF NEW YORK 
CASH CAPITAL AND SURPLUS $1,000,000 


EQUITABLE UNDERWRITERS or NEW YORK 


SURPLUS $793,852.75 


C.R. EBERT & CO., Inc. 




















20 


THE EASTERN 


UNDERWRITER 


May 24, 1918 





NAAT 


= GENERAL AVERAGE 
= By JOSEPH A. O'BRIEN, 
= of Mather & Co. 


co UQUU0N NN CNN 

The following remarks on general 
average are intended to give the read- 
er an understanding of the primary 
fundamentals only. The sfbject is 
broad and far-reaching, and although 
volumes have been written covering al- 
most every contingency, yet in the 
experience of every average adjuster 
new questions arise for which there 
are no precedents and not infrequently 
it becomes necessary to bring such mat- 
ters before the admiralty courts. 

When .a vessel sails on a voyage 
there are three separate and distinct 
interests involved in the adventure, 
viz.: The vessel, the cargo and the 
freight being earned by the vessel on 
that particular voyage. If from perils 
of the seas some extraordinary expen- 
diture or sacrifice becomes necessary 
for the benefit of the entire adventure 
it thus benefits each of these interests, 
therefore all three interests must ¢con- 
tribute proportionately to such expense 
or sacrifice. 

When a vessel has incurred general 
average so soon as she arrives at thé 
port of destination bonds binding the 
signers to pay their proportion of the 
general average are taken from the 
consignees in favor of the ship before 
any cargo is delivered. These bonds 
are known as general average bonds, 
and must be secured by either under 
writers’ guarantee or a cash deposit. 
A general average statement is later 
prepared by a qualified average adjust- 
er, in which all the charges are prop- 
erly apportioned to all the various in- 
terests and collections are then made 
from the cargo owners under the bonds. 
Where the cargo owner has effected 
insurance the underwriter protects. It 
will be seen from the above that al- 
though a consignee may receive cargo 
in perfect condition, a very heavy gen 
eral average charge may have to be 
paid. There have been extreme cases 
where the general average contribution 
has nearly equalled the value saved. 

The principles of general average 
had their origin under the old “Rho 
dian” law of jettison which provided 
that “if it became necessary to lighten 
the ship and a jettison of merchandise 
was made which is sacrifice for all, 
the value shall be made good by a 
contribution of all.” ‘This has gradu- 
ally grown and the principles are now 
extended to all forms of voluntary sac- 
rifice or expenditures for the general 
benefit. 

A few instances constituting general 
average may be cited as follows: 

1. Jettison of cargo. 

2. Damage done by the act of jet- 
tisoning cargo. 

3. Cargo burnt as fuel on the steam- 
ship for the general safety. 


4. Damage done by water used in ex- 
tinguishing fire. 

5. Expense of 
when stranded. 

6. Cost of salving ship and cargo. 

7. Damage to vessel or cargo caused 
by the act of floating stranded vessel. 

8. Expense of entering a port of 
refuge to repair damage. 

The above are a few of the principal 
items constituting general average ac- 
cording to law. 

In determining general 
following rules apply: 

1. There must be a genuine peril. 

2. There must be an expense or sac- 
rifice to avoid that peril. 

3. The sacrifice or expenditure must 
be a voluntary act on the part of the 
master or proper authority in command. 

If further information is desired the 
writer would refer to “Lowndes on 
General Average” and “Gourlie on Gen- 
eral Average.” There are further valu- 
able works introducing later develop- 
ments in general average, one written 
by Mr. W. R. Coe, of New York, and 
one by Mr. Ernest W. Congdon, of New 
York. 


floating the vessel 


average the 


EBERT & CO. ELECT OFFICERS 


C R. Ebert, President; Henry S. Sut- 
ter, Vice-President, and Ralph 
Lea, Secretary 





Co., Ine., this week 
held a meeting for the election of of- 
ficers. Mr. Ebert was elected presi 
dent; Henry S. Sutter, vice-president; 
Ralph Lea, secretary, and Louis Pal- 
lay, assistant secretary. 

Mr. Ebert was formerly underwriter 
in the New York office of the Automo- 
bile Insurance Co., and has been pre- 
viously for five years assistant marine 
underwriter for the Royal. Mr. Ebert 
had also been with the British & 
Foreign for seven years. 

Mr. Sutter was formerly assistant in 
the loss department of W. H. McGee 
& Co., and had been with that office 
for five years. Mr. Lea, previous to 
joining Ebert & Co., had been for some 
time attached to the Norwegian Re- 
insurance Co. in Norway. Mr. Pallay 
has been with Ebert & Co. from the 
start and had previously been with the 
Eastern Marine Underwriters, Inc. 


C. R. Hbert & 


McGEE GETS NIAGARA 
General Agent Marine Department— 
An Appointment That is Strong 
All Around 
The appointment of William H. Me 
Gee & Co. as general agents, marine 
department, Niagara Fire, is very favor- 
ably regarded in the Street. The 
McGee office is one of the strong, well- 
managed marine offices, while the 
Niagara Fire, with its progressive man- 
agement and its popular president and 
vice-president, is a fine asset. It can 
be safely said that the Niagara Fire 
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COTTON CONGESTION 


Report of Chairman Dargan, of South- 
eastern Underwriters’ Association’s 
Committee Read at Meeting 


At the meeting in Atlantic City this 
week of the Southeastern Underwriters’ 
Association a report of the extreme 
congestion now existing at ports and 
terminals was presented by Chairman 
Dargan, of the cotton committee, show- 
ing that, notwithstanding the present 
season was so very far advanced, there 
was an extreme congestion of cotton 
at both ports and terminals, notably at 
Savannah and Norfolk, tk‘s being 
caused largely by the lack of shipping 
facilities. 

In order to cure this situation it was 
deemed advisable, says the “Journal of 
Commerce,” that an effort should be 


made to place an embargo on cotton at 
the Atlantic ports in order that it 
might be more generally distributed at 
interior points, the idea being that, un- 
der present conditions, there would be 
an excess of value at a few points with 
a possibility of a heavy loss in the event 
or fire. 

The chairman of the committee also 
reported that acting in conjunction with 
the committees on national defense, 
armed guards had been supplied at all 
important points and that the watch- 
man service had been very much im- 
proved. It was recognized that the 
companies are quite able to take care 
of the excess lines at these important 
points, but that the possible loss of 
any considerable quantity of cotton 
would be irreparable in view of the 
efforts of the Government toward con- 
serving cotton in the war emergency 
both as to the needs of our own sol- 
diers and those of our Allies. 





56 BEAVER ST., 


THE 
Importers and Exporters 


Insurance Company 
OF NEW YORK 





Marine and War Risk Insurance 


JESSE SPIER, Underwriter 


2612 
2613 


Telephone Broad 
2614 














GREE TTD OH 





1918 








on at 
ut it 
ed at 
t, un- 
ld be 
with 
event 


also 
with 
ense, 
at all 
ratch- 
1 im- 
t the 
care 
rtant 
3s of 
otton 
f the 
- con- 
sency 
1 sol- 








SE a. ae 


ON REE SpE 


OU RRR 





May 24, 1918 


THE EASTERN 


UNDERWRITER 





CASUALTY AND SURETY NEWS 


Bankers’ Insurance 
Committee Reports 





ASSOCIATION COMPANY OPPOSED 





Lively Contest Expected When Annual 
Convention Assembles in Chicago 
Next Fall 





When the American Bankers’ Asso- 
ciation meets in September it is highly 
probable that the question whether the 
association shall have an insurance or- 
ganization of its own will be settled 
definitely. The agitation has been go- 
ing on for twenty years and the most 
conservative element in the association 
has always been able to forestall ac- 
ceptance of the plan. In the report of 
the insurance committee to the execu- 
tive council at the Hot Springs meet- 
ing, May 11, 1918, appears the fol- 
lowing: 

“Burglary and robbery claims have 
increased from seven per cent. of the 
premiums paid in 1913 by member 
banks to thirty per cent. today. The 
number of attacks have been no greater 
than heretofore. 


“With respect to insurance rates it 
has been the experience of the com- 
mittee that the banks of this associa- 
tion prefer adequate insurance protec- 
tion at proper cost rather than that 
there be any possible question involved 
in cheap insurance. 

“While we have obtained no reduc- 
tion in burglary rates we believe that 
obtaining proper cover and settlement 
of claims as reflected in the largely in- 
creased payments to banks has been a 
more valuable service. 


Possibilities Realized 


“The committee has and will con- 
tinue to co-operate with State bankers’ 
associations involving the operation of 
mutual companies for the benefit of the 
member banks. 


“In our report of September 25, 1916, 
we outlined the possible advantages of 
an insurance company operated by or 
in close relation with the association, 
and at that time we stated that not- 
withstanding these possibilities your 
committee does not believe that the 
association should either directly or in- 
directly engage in the insurance busi- 
ness other than by maintaining a com- 
mittee for an advisory service as is now 
being done. 

“The facts submitted in this, our re- 
port today, indicate the realization of 
all these possibilities through the ac- 
tivities of your present committee and 
we deem it our duty to bring to your at- 
tention again our 1916 report quoted 
above. 

“This business is a hazardous one. 
Many companies have failed. It might 
bring the association into an embarrass- 
ing situation should it become sponsor 
for any business undertaking fraught 
with risk of loss and so many possibil- 
ities of dispute as that of insurance. 


“The member banks of this associa- 
tion are paying premiums for various 
forms of fidelity and burglary insurance 
of approximately $3,000,000 per annum. 
We have always maintained that the 
greatest service can be rendered to 
members in maintaining a committee to 
represent the interests of the members 
in a supervisory and regulatory capa- 
city. The mere existence of an insur- 
ance committee prevents abuses. A 
comparison of the conditions as they 
existed five years ago and today will 
convince the most skeptical of the great 
Service the association has rendered its 
members in this connection. Your com- 


(Continued on page 22) 





Actuaries Broaden 
Entrance Rules 





NEW YORK MEETING THIS WEEK 





Educational Program Outlined—Papers 
Read on Experience Rating and 
Other Topics 





Members of the Casualty Actuarial 
& Statistical Society of America, at the 
tenth regular meeting in New York this 
week, adopted. an amendment to the 
constitution providing that any mem- 
ber who has been in responsible charge 
of the statistical department of a cas- 
ualty company for two years, and who 
is otherwise entirely qualified, may be- 
come an associate without examination. 

President Craig, of the Society, dwelt 
in his address upon the economic 
changes which are being brought about 
largely by the war. 

Bruce D. Mudgett, professor of busi- 
ness administration at the University 
of Washington, was elected a Fellow. 

At this meeting a question box was 
instituted. This proved to be one of 
the most interesting features. The usu- 
al dinner was held at the Yale Club 
Job E. Hedges, counsel for the Asso- 
ciation of Life Insurance Presidents, 
was the speaker. He talked on the war. 

Ralph H. Blanchard, formerly instruc- 
tor of insurance at Columbia University 
and now in the army, contributed a 
paper in the form of a letter to the 
editor of “The Proceedings,” in which 
he outlined an educational program for 
the Society. He would revise the syl- 
labus of examinations and recommend- 
ed a series of pamphlets on casualty 
actuarial science which later might be 
collated into a text book. He suggested 
that the Society co-operate more with 
various educational agencies. 

Albert W. Whitney, manager of the 
National Workmen’s Compensation 
Service Bureau, read a paper, “The 
Theory of Experience Rating,” in which 
he traced in an informal way the gen- 
eral line of reasoning that was pursued 
in an investigation into the theory of 
experience rating. He pointed out that 
the balance between class-experience 
and risk-experience will depend upon 
four elements, the exposure, the hazard, 
the degree of concentration within the 
class and the credibility of manual rate. 

A companion paper to that of Mr. 
Whitney was presented by G. F. Michel- 
bacher, actuary of the bureau. It was 
a description of the procedure whereby 
a theoretical basis can be transformed 
into some practical and workable 
method. 

“A New Criterion of Adequacy of 
‘xposure” was the title of a paper read 
by Albert H. Mowbray, vice-president 
and actuary of the Liberty Mutual, 
Boston. It had to do with the dependa- 
bility of experience, or how much trust 
may be rightly placed in experience for 
purposes of rating. 

In summing up a paper on 

(Continued on page 22) 
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AND 
CASUALTY INSURANCE 
THE OPPORTUNITY TO SUPPLY THESE INSURANCE 


NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 


INDEMNITY 


COMPANY 
CONNECTICUT 








Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Policy. Regular rate of brokerage commission paid. 


General Accident 


Fire and Life ts 
Assurance Corporation, Ltd. 


PLATE GLASS MEN ACT 





Large Lights to be Replaced With 
Two Plates—Charge for 


Breakages 


It has been definitely decided among 
the plate glass insurance men _ that 
after July 1, throughout the country, 
ali policies and renewals covering on 
lights of 100 or more square feet will 
provide that in event of breakage of 
any plate of such size, it will be op- 
tional with the company to replace it 
with two plates, the combined area of 
which shall equal that of the broken 
plate; or to pay the insured an amount 
equal to the cost to the company of 
two such plates of equal dimensions at 
the time the breakage occurred. The 
company also agrees to pay the cost of 
inserting the bar necessary when re- 
placing one plate with two. 

Another decision has been reached, 
which will also likely go into effect 
July 1, providing that in event of break- 
age of any glass the insurance thereon 
is terminated thereby. The practice 
has been to automatically continue the 
insurance without an extra premium. 
After July 1 there will be a pro rata 
charge made for any broken glass 
which has been replaced, in order to 
continue the insurance on it to the end 
ot the policy term, 





WAR CLAUSE SUBMITTED 

The Surety Association of Americg 
met May 15 and submitted a war clause 
for use on contract bonds. The form 
as submitted was considered impracti- 
cable and the subject was referred back 
to committee for redrafting. 

ANNUAL MEETING POSTPONED 

Owing to lack of a quorum the an- 
nual meeting ofthe Compensation In- 
spection & Rating Bureau of New 
Jersey was not held on Tuesday as 
scheduled. The meeting fs now called 
for two weeks from last Tuesday. 


Something New 





PHILADELPHIA 








New Bond Aids 
Federal Land Banks 


THREE CO-SURETY COMPANIES 
Saves Delay and Expense to Borrow- 
ers and Protects Investors in 
Many Ways 


By LUTHER E. MACKALL, 


Assistant General Manager, National 
Surety Company 


The National Surety Company has 
issued to the Federal Land Bank of 
Baltimore a bond to indemnify the bank 
against loss through any defect in the 
title to any real estate on which the 
bank may take a mortgage as security 
for a loan. This bank is one of the 
twelve Federal Land Banks incorporat- 
ed under the Federal Farm Loan Act 
of July 17, 1916, for the purpose of 
making loans to farmers, each loan to 
be secured by a first mortgage on a 
farm and to be for not more than fifty 
per cent. of the appraised value of the 
property. These banks are under the 
supervision of the Federal Farm Loan 
Board at Washington in much the same 
way as the Federal Reserve banks are 
under the supervision of the Federal 
Reserve Board; and this bond has been 
approved by that board. 


Purpose of the Bond 


The purpose of the bond is to reduce 
the time and expense in connection 
with the examination of titles to land. 
Desiring to be especially careful in the 
examination of titles, the bank made it 
a rule to obtain abstracts covering a 
period of at least one hundred years. 
This entailed a great deal of work on 
the part of the attorneys making the 
abstracts as well as on the part of the 
bank's legal department in examining 
the abstracts, and caused much delay 
in the consummation of the loans and 
was a very considerable expense to the 
borrowers. Under the new plan the 
abstract will cover only the last twenty- 
one years, this being the maximum pe- 
riod in any State in the district for 
acquiring title by adverse possession. 
The bond protects the bank against any 
defect of any kind in the title, includ- 
ing any loss through any defect or- 
iginating prior to the beginning of the 
period covered by the abstract as well 
as any error in the abstract or any error 
on the part of the examining attorney. 
The saving effected in making the short 
abstract as compared with the cost of 
making and examining a complete ab- 
stract, as formerly, is more than suffl- 


(Continued on page 23) 
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“Service” Becomes “Regular” Paper 

“Service,” the official organ of the 
National Workmen's Compensation 
Service Bureau, was a highly credi 
table publication while it appeared in 
multigraph form. It has now advanced 
to the dignity of the printed page and 
a mighty valuable medium for informa- 
tion it is. “Service” is published once 
a month, 

+ * * 
June Picnic Arranged 

The Chicago branch of the National 
Workmen's Compensation Service Bu- 
reau will hold an outing some time in 
June, probably at Fox Lake. The local 
general agents and branch office man 
agers in Chicago will furnish automo 
bile transportation to and from the 


picnic. It looks like a bang-up time 
for the Bureau associates, 
*_ * * 


New Opportunities Opened 
A new drive for compensation insur- 
ance is on, Governor Whitman having 
signed the bill extending the act to all 
employers of four or more persons, 
except farm hands and domestic ser 
vunts. This new group brings under 
ihe operation of the compensation law 
all kinds of stores, wholesale, retail and 
country, all professional and commer- 
cial offices, lawyers, doctors, banks 
and bankers, brokerage offices, archi 
tects, commission men, hotels, irre- 
spective of size, barber shops, moving 
picture theaters and many other lines 
o! employment, It will involve tens of 
thousands of employers who have here- 
tofore been exempt. 
* € + 
Will Speak To-night 
William B. Mann, of the Ocean Acci 
dent & Guarantee, who will speak to- 
night before the Casualty & Surety 
Ciub of New York, is one of those who 
have been a long time in the accident 
and health field. He will speak of con- 
ditions as he knew them twenty-five 
years ago and as they appear to him 
now. Mr. Mann does not look like one 
who has been in this business so long. 
It happened that he entered it when a 
very young man. His talks are always 
extemporaneous and reveal an intimate 
knowledge of his subject. 
co a” + 
New Manual Soon Ready for Printer 
The personal accident manual com- 
mittee of the International Association 
of Casualty and Surety Underwriters 
has practically completed its arduous 
task of preparing a new manual for 
the companies and it is expected it will 
shortly be ready for the printer. A 
meeting of the committee was held in 
Hartford last week and final adoption 
will probably be made during the early 
part of June when the manual will be 
immediately printed. 
a * ” 
Won Company Prizes 
Of the American Surety staff, those 
who made the ‘highest records § in 





amount or number of subscriptions to 
the Third Liberty Loan are Miss Bessie 
Clark, of the accounting department, 
who won the Company’s prize of $50 


for the largest amount in subscrip- 
tions; George Crosby, of the legal de- 
partment, second prize, $25. Miss M. 
I. Forbes, soliciting division, largest 
number of subscriptions, prize $50; 
Mrs. C. H. Forsdike, department of re 
view, next largest number of subscrip- 
tions, $25. 
* - . 
Service Station Opened 

The American Surety has opened a 
service’ station at Helena, Mont., 
through which Montana sub-agents will 
report their business. It will be in 
charge of M. A. Bailey of Salt Lake 
City, assistant manager. 

a * a 
Golf Events Announced 

Following is the list of golf events 
for which prizes are to be awarded by 
the Casualty & Surety Club June 4: 

1. 36 hole medal play—full handicap 
to apply. 

2. 18 hole medal play—full handicap 
to apply—first round only to count. 

3. Low gross score for 36 holes rep 
resenting championship of club. 

4. Low net score—eighteen holes— 
guest’s prize. 

h. President’s cut-—event to be de- 
cided upon later on and posted upon 
the bulletin board. 

6. 18 hole match—-play against par 
three quarter handicaps to apply. 

. ~ * k 
Re-insurance Manager Resigns 

J. L. Tuthill, manager of the re-in- 
surance division of the American 
Surety, has resigned to accept service 
with the Y. M. C. A. as physical direc- 
tor for service in (France, He expects 
to sail early in July. 

+ + a 


Rate Made for Cantonments 
The Compensation Inspection & Rat- 
ing Board of New York has made a 
rate of 2.23 on cantonment construc- 
tion work for the government. This 
rate is based upon the experience so 
far obtained by the companies on this 
class, on an exposure of some $54,- 
000,000 of payroll. The rate takes into 
consideration the elimination of the 
usual commission of 17% per cent. and 
the added loading of 7% per cent. as 
a field expense charge. 
” * o 


New York Law Extended 

One of the amendments to the New 
York compensation law requires that 
employers provide treatment and care 
for a period in excess of sixty days, 
where the nature of the injury or the 
process of recovery requires a longer 
period of treatment. Section 18 is 
amended by extending from ten days 
to thirty days the time for giving 
netice of injury. 








Meetings Are Too Numerous 

The existence of numerous independ- 
ent State compensation rating and 
inspection boards creates serious em- 
barrassment to casualty companies 
who find it practically impossible to 
have their representatives attend the 
numerous meetings and hearings which 
are being held from time to _ time. 
This was illustrated in the case of the 
Compensation Inspection & Rating Bu- 
reau of New Jersey which this week 
had to defer its annual meeting for 
lack of a quorum, 

* * 4 


No Official Match Held 
The Casualty & Surety Club of New 
York found it impossible to pick a 
team to play the Philadelphia Club last 
Tuesday, owing to the short time the 
New York men had in which to arrange 
the details. Thirteen men went to 
Philadelphia and. an unofficial match 
was played. Plans have been made to 
have a New York team ready to play 
the Philadelphians in the fall. The 
Philadelphia players got away with 

most of the honors on Tuesday. 





NEW COMPANY FORMING 


Men Managing Texas Employers’ Asso- 
ciation Branching Into 
Other Lines 


Behind the Employers’ Casualty & 
Surety Company, of Dallas, Texas, is 
W. B. Head, W. S. Mosher and Homer 
Rt. Mitchell. Mr. Head is president of 
the Texas Employers’ Insurance Asso- 
ciation, Mr. Mitchell is secretary and 
general manager and Mr. Mosher is a 
director. The capital is to be $100,000, 
par value of shares $100, sold at $125. 
The Texas Employers’ Insurance Asso 
ciation is a mutual created under the 
Kmployers’ Liability Act of 1913. The 
association fixes rates for compensa- 
fion insurance, which, when approved 
by the insurance department serve as 
maximum rates. 

According to the prospectus of the 
new company, it is “designed to serve 
the further interests of the members 
of the ‘Texas Employers’ Insurance As- 
sociation in so far as they are inter 
ested in other forms of casualty and 
surety insurance.” 


Actuaries Broaden Rule 
(Continued from page 21) 


dustrial Compensation Rating Schedule 
Kk. H. Downey, special deputy insurance 
commissioner of Pennsylvania, said: 

“If the foregoing conclusions are at 
all correct, the Industrial Compensation 
Rating Schedule, 1918, constitutes an 
important advance upon its predeces- 
sors. It is more elastic in respect of 
adaptability to varying industrial con- 
ditions, more flexible in respect of 
statistical control, more organic in 
structure, more in accord with the the- 
oretic requirements of individual risk 
rating. The standards have been im- 
proved in many points of detail, anom- 
alies of the former schedule, as applied 
especially to small risks and low-rated 
industries, have been corrected; above 
all, it is believed that a foundation has 
been laid for future development. The 
erection of a sound and stable super- 
structure will mainly depend upon the 
accumulation and analysis of appro- 
priate statistical data.” 


Bankers’ Insurance 
(Continued from page 21) 


mittee has today attained to such a 
position that it commands the respect 
of the insurance companies and its in- 
terpretation of policy contracts in dis- 
puted or unascertained claims is usually 
accepted. Can the committee afford to 
terminate its insurance work along 
these lines, with the result that former 
unsatisfactory settlement of claims 
would soon return? 

“In fact, we are sure that for the 
first time in many years there are no 
insurance company .representatives at- 
tending our meetings. Why? The rea- 
son is apparent. They feel that the 
conflict of ideas regarding the insurance 
question which has arisen may lead to 
the abandonment of the work of this 
committee.” . 

Plans of Opposition 

The other element in the association 
which favors organizing an insurance 
company has succeeded in keeping the 
agitation alive through a referendum 
committee which has reported favorably 
to the executive council on a project 
to organize a company with $500,000 
and an equal amount of surplus. They 
say that $250,000 has been tentatively 
subscribed. It was voted by a narrow 
margin to continue this committee and 
it is expected that between now and 
September the opposing interests will 
do all in their power to bring the sub- 
ject to a definite settlement. The ad- 
vocates of an association company are 
largely westerners interested principal 
ly in the smaller banks. 





Remarkable Loan Record Made 

Lewis Y. Johnson, manager for the 
American Surety at Louisville, has been 
in town for a week. He was fiéld 
marshal in charge of the Third Liberty 
Lean campaign in Louisville and Jef- 
ferson County, where he made an un- 
usually brilliant record. The record 
showed 186 per cent. of allotment, in 
money, and over 300 per. cent. in sub- 
scriptions. Mr. Johnson also was given 
a valuable watch for work in previous 
campaigns. 





FARRISH’S CHOP HOUSE 
Cor. John & William Streets 
THE PLACE in the Insurance District 
to eat lobsters 
NOW IN SEASON 


Whole cold lobster 65c. 
Whole broiled lobster 75c. 








Service Contracts 
of of 
Quality Superiority 
to to 
Policy Holders Representatives 


NATIONAL 
CASUALTY 





oF vt 


THE NATIONAL 
of DETROIT 


Eastern Dept. Western Dept. 
100 William St. Pacific Bldg. 
New York San Francisco 
Northwestern Dept. 
Palace Bldg. 
Minneapolis 











C. A. CRAIG, President 





W, R. WILLS, Vice-Pres. 
The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 


C. R. CLEMENTS, Sec. & Treas. 











FOR 
ATTRACTIVE AUTOMOBILE 
RATES. 





W. F. MURPHY & CO., Inc. 


RESIDENT MANAGERS 


Chicago Bonding & Insurance Company 
NORTHERN NEW JERSEY 
Union Trust Co. Bldg., JERSEY CITY 





Telephone Montgomery 3283 
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If you interview few peo- 


Just One ple, you will write few 
Article applications. Your busi- 
To Sell ness is to sell a policy to 
each prospect. You are 

not like the salesman who represents 


a wholesale grocery house. He may 
see only one man in & day’s work and 
turn in more business than the day 
before when he saw ten small dealers. 
He sold his one’ man a large order; 
the several ‘men small orders. You 
have just one article to sell ‘your pros- 
pect. Talk business from beginning to 
end, don’t discuss the war or weather, 
reduce vour selling talk to essentials. 
I- is fully as important to sellemore of 
those you interview as to see more 
people. Profit from each interview, 
whether it was successful or not. Take 
a moment to determine in your own 
mind which argument proved to be the 
“clincher’—then use it again when the 
occasion arises. If you failed to land 
him, why? Was it your fault? Did 
you make him admit accident insur 
ance was a good thing and that he 
should have it? If not, you may be 
weak on obtaining your prospect's fa- 
vorable attention; improve that part of 
your selling talk. Whatever you do 

keep at it. If you write three applica- 
ticns in the forenoon, make up your 
mind it is your lucky day, and go 
after them strong in the afternoon. If 
you write none in the forenoon, go 
after them harder in the afternoon and 
make up for it. Interview more pros 


pects.—“Co-ordinator.” 
* * & 
As a producer of com- 
Writing bination residence pol- 
Combination icies, Mannie Ehren 
Residence berg, of the Gordon H. 


Campbell & Co. agency 
ac Little Rock, Ark., has made a record 
which shows in a striking way the sell- 
ing qualities of this unique form ol 
insurance for householders. Mr. Khren- 
berg has grasped the significance of 
this policy from a business-getting point 
of view and has been particularly suc- 
cessful in placing a large volume of 
this insurance. In fact when it comes 
tu combination residence insurance and 
burglary safe policies, Mr. Ehrenberg 


may be considered an expert. The 
Little Rock agency of the Aetna re 
cently conducted a contest among its 


agents for combination residence busi- 
ness and offered a prize to the largest 
producer. Mr. Ehrenberg pledged him 


self to secure ten applications in the 
ten days that the contest was to con- 
tinue, He succeeded by going his 


pedge one better and brought in eleven 
combination residence policies and a 
ream of burglary safe policies, thereby 


carrying off the prize. 
* * * 
Why are agents who 
Recoil in receive extreme com 
High missions always em 
Commissions ployed by weak com 


panies, while reputable 
companies secure reliable men on a fair 
basis? The percentage of premium col- 
lections the agent receives is not the 
only thing to be considered. The larg 
est incomes made by agents who 
work on a percentage for good, 
reliable companies, which issue a fair 
policy and have good reputations. Such 
companies, are not of the “twisting” 
variety. To make a success a company 
Must operate on a Safe plan; to secure 
public patronage it must issue a_ pol- 
icy which gives value received for the 
premium charged; to hold the business 


Placed on its books, it must give 
prompt, satisfactory service to its pa 
trons. The premium receipts must 


cover’(1) claims; (2) commissions to 
agents; (3) taxes, home office and op- 
(4) surplus or profit 


erating expenses; 
to company. 
Taxes and home offices expenses are 


No 


fixed charges, which cannot be cut. 
one is foolish enough to think a com- 


pany is operated solely for pleasure. 
What excuse has a company for exist- 
ing if it cannot make a fair profit on 
the investment of time and capital? 
So, it follows, “the large commission 
company” must cut from claims what 
it adds to the agent’s commission. This 
kills the business about as fast as the 
agent can build it up. The agent gets 
larger percentage of the premium he 
collects, but cannot secure fair volume 
of new business or establish a large 
collection, because unfair or technical 
claim settlements soon give the com- 
pany a bad reputation. 

The wide-awake agent steers clear of 
the “twister company” and the “exces- 
sive commission company.” One com- 
pany induced many agents to come to 
them by paying fifty per cent. comrhis- 
sion on premiums for the first year. We 
have more applications from its agents 
for positions than from any other com- 
pany. Do you jonger wonder why?— 
“Federal Record.” 


New Bond Aids Banks 


(Continued from page 21) 


cient to pay the premium for this bond, 
so that the bank not only obtains this 
unusual guarantee, but reduces’ the 
total cost to the borrower. This is a 
unique arrangement and will be of in- 
terest to all prospective borrowers 
from this bank, inasmuch as it will re- 
duce the expense of obtaining a loan 
and will enable the bank to make the 
loan much more quickly than it other- 
wise could. 

This bond is something entirely new 
and is the result of negotiations be- 
tween the National Surety Company, 
the bank and the Farm Loan Board, 
extending over a_ period of several 
months. When the details had been 
arranged, the American Surety Com 
pany of New York and the Fidelity & 
Deposit Company of Maryland were in- 
vited to participate, and all three com- 
panies have executed the bond as co- 
sureties. The three companies have 
aggregate assets in excess of $30,000,000. 


Amendment to Law Was Necessary 


Mortgages made by the bank are 
pledged with the Farm Loan Board as 
collateral security for investment bonds 
which are issued by this bank and sold 
to the investing public. The fact that 
this bank has a bond, which eliminates 
any possibility of loss through any de 
fect of any kind in the title to the prop 
erty covered by the underlying mort- 
gages, greatly improves the security 
for these investment bonds, and this 
matter will be of interest to prospective 
purchasers of these bonds. They are 
regarded as absolutely first class in- 
vestments and are held in high esteem 
by investment bankers. 

In order to permit the surety com 
panies to issue this bond, an amend- 
ment to the law of New York was neces- 
sary, this amendment having been 
passed at the session just ended. It is 
understood that the National Surety 
Company is negotiating with other Fed- 
eral Land banks and sone of the others 
will probably arrange a similar bond. 


TYRRILL WITH TRAVELERS 


KE. A. Tyrrill, for a long time mana- 
ger of the burglary department of the 
General Accident at the head office and 
formerly with the National Surety for 
a number of years, goes with the Trav- 
elers on May 25 at the home office as 
burglary underwriter and adjuster un- 
der Assistant Secretary Fred 8S. Garri- 
son. 























W. E. SMALL, President 


GEORGIA CASU 


PETER EPE 


S, Agency Mgr. 


ALTY COMPANY 


E. P. AMERINE, Secretary 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
I THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,688,506.87 














HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


Alonze G. Brooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 
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HEAD OFFICE 


CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 








Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


THE SIGN OF GOOD CASUALTY INSURANCE 
F. J. WALTERS 


Resident Manager 


New York 


145 Milk St., Boston 
Resident Managers 


ENGLAND 


55 JOHN STREET 


Elmer A. Lord & Co. 


New England 
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North AMERICAN AccIDENT INSURANCE ( 


THE ROOKERY 
CHICAGO 


AGENCY OPENINGS /N 
44 STATES 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 








American 
Surety 
Company 








HOSPITAL PAYMENTS AFFECTED 
Among the bills vetoed by Governor 
Whitman jis Senate 1019, Sage, provid- 
ing that where in settlement of acci- 
dent cases under the compensation act, 
any allowance for hospital charges 
cannot be paid to the injured person 
until a release shall have been obtained 
from the hospital. The Governor also 
vetoed the amendment putting em- 
ployes of State institutions under the 
law. Assembly Bill 393, Talmage, which 
puts employes of the State Conserva- 
tion Commission under the act, was 
approved. 


of New York 


100 BROADWAY 


Fidelity and 
Surety Bonds 


Burglary Insurance 
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To many motorists are losing their lives 

in accidents, a big majority of which are 
absolutely avoidable. You know this as well as we 
And too many people are being run down by automobiles 
needlessly. 





Safety for both the motoring and non-motoring public lies largely in knowing the proper 
precautions and in always taking them instinctively. 


A national campaign of safety education for motorists will, we believe, do much toward 
accomplishing the much-to-be-desired result of reducing the number of automobile accidents. 


In the interests of public safety, we have published a booklet called “Safety For The 
Motorist,” suggesting the simple things to do and those not to do to make “Safety First” an 
instinct among those who motor. It contains nearly a hundred concise suggestions of wide 
range, based upon our long experience in handling automobile accident claims. 


This booklet has been placed in the hands of thousands of motorists in all parts of the 
country, who have applied to us for it. The wider circulation of this publication cannot fail to 
improve motoring conditions and to have a stimulating effect on the excellent work being done ” 
by public officials, automobile clubs, and other agencies. “al 


Here is a public welfare movement of vital importance in which you, asa progressive, , 
public-spirited insurance man, can profitably co-operate with benefit to yourself, your. 
business and the community at large. “ 


You should have a copy of this booklet. Simply fill out and mail the.“ ° gig 
attached coupon and it will be gladly sent to you without charge. . 






WILL YOU JOIN US IN THIS “SAFETY FIRST’? MOVEMENT 
AMONG MOTORISTS ? 











































